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United Community Financial Corp. (NASDAQ: UCFC) is the holding company for The Home 

Savings and Loan Company and Butler Wick Corp. Home Savings, a community-oriented financial 

institution, currently operates 39 full-service banking offices and six loan production offices located 

throughout Ohio and Western Pennsylvania. Butler Wick has 20 office locations providing full-service 

retail brokerage, capital markets or trust services throughout Northern Ohio, Western Pennsylvania and 

Western New York.  Additional information on United Community, Home Savings and Butler Wick 

may be found on United Community’s web site, www.ucfconline.com.

– CoMpany profile –

At December 31,
(In thousands, except per share data)

Total assets

Total loans, net

Deposits

Shareholders’ equity

Book value per common share

Market value per common share

Common shares outstanding

For the year

Net interest income

Non-interest income

Net income

Net income per common share

       Basic

       Diluted

Dividends paid per common share

2005

$2,528,850

2,126,542

1,681,844

264,735

8.52

11.81

31,062

$78,756

38,260

23,197

       0.81

       0.80

2006

$2,703,545

2,280,519

1,822,935

281,333

9.08

12.24

30,977

$81,002

40,274

24,111

       0.83

       0.82

2007

$2,760,039

2,324,224

1,875,206

269,714

8.97

5.52

30,052

$73,502

46,900

4,133

       0.14

       0.14

0.38 0.36 0.33

DiviDenDs pAiD
Per Share

$0.40

$0.34

$0.38

‘05 ‘06 ‘07

$0.32

$0.36

$1.9

$1.8

$1.7

$1.6

‘05 ‘06 ‘07 ‘05 ‘06 ‘07

$1.5

$0.30

totAl loAns, net
(in billions)

totAl Assets
(in billions)

Deposits
(in billions)
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DeAR Fellow shAReholDeRs,

“Building relationships.” 

It’s a concept that we have embraced for more than a century.  In fact, relationships with neighbors, businesses and our communities are the 

cornerstones of the very foundation on which our Company was built and still stands strongly today.  

While we have the distinction of being among Ohio’s largest and most rapidly growing thrifts, our true pride lies in our ability to provide 

reliable, efficient and innovative financial products and services that our customers value and expect. 

Throughout 2007, United Community Financial Corp. continued to nurture existing relationships and build new ones through our two wholly-

owned subsidiaries, The Home Savings and Loan Company and Butler Wick Corp., by proudly serving the financial needs of residents and 

businesses in our communities. Home Savings opened newly constructed, full-service retail branches in Tallmadge and Chardon, Ohio, 

bringing our total number of branch offices to 39 throughout our footprint and five in the Greater Cleveland area.  Butler Wick also opened 

new branch offices in Fairlawn, Ohio, and Olean, New York. 

The year 2007 was a tough year for the banking industry, Home Savings included.  We were not involved in subprime lending, but we faced 

a general decline in credit quality within our loan portfolio due to the turmoil in the mortgage markets, the downturn in home sales and the 

overall slowdown in the economy. However, our entire team is committed to managing these issues in the most effective manner possible 

through customer communication, best-practice underwriting standards, improving the loan review process, re-valuing collateral when 

needed and taking an accounting charge for loan losses when warranted.

Despite the distractions of dealing with credit quality matters, Home Savings’ new loan production continued at a strong pace, down just 

8% from the prior year.  That success was attributable to being very consistent in the marketplace, doing what we said we would do and 

not compromising on loan underwriting principles to win new loans.  In fact, the challenges actually provided some unique opportunities 

for Home Savings.  Without getting into sub-prime lending and in spite of economic challenges in our market area, we were able to 
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maintain volume in residential lending when other institutions were not.  We also 

added additional, experienced loan officers to our team, provided expertise for the 

local realtor community by hosting certified training classes and continued serving as 

an informational resource on the economy and financial industry for the local media 

because of our continued commitment to conducting good, solid business.  

Given the nature of the economy, we introduced several new competitive and affordable 

mortgage products to provide viable opportunities to low and moderate income 

homebuyers.  Home Savings closed a total of $580 million in residential mortgage 

loans in 2007, only a slight decline from last year and remarkable considering the 

general decline in the construction market.  

On the consumer loan side, we closed $149 million in consumer loans in 2007, a 

decrease of only 1.3% from the previous year.  We expanded our Overdraft Line of 

Credit program to provide a higher level of service and convenience to our deposit 

customers and entered into a partnership with a debt protection company to improve 

upon our old credit insurance products. Both of these programs enhanced revenue 

opportunities for the Company.

By year end, we had recorded notable growth in core deposits of approximately $35.8 

million, or 5.4%.  This growth can primarily be attributed to our Money Market and 

savings account portfolios, which grew $32.0 million, or 6.78%, as well as to checking 

accounts, which grew $3.8 million, or 1.9%.  Total deposit related non-interest income 

in 2007 totaled $9.1 million, a 21% increase over the previous year and a tribute to the 

relationships and reputation Home Savings has in its markets.

As challenging as it is to attract new checking customers, retail checking grew at a 

3.70% rate with 2,139 net new accounts, while business checking grew at a rate of 

9.31% with 447 net new accounts.  Coupling that growth with direct mail campaigns 
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focused on the security and convenience of using debit cards, we were able to foster a 42.2% increase in debit card usage, resulting in a 

$514,000 increase in non-interest income.  This increased account usage also had a positive effect on other income-producing services, such 

as the Overdraft Privilege program.  Our ability to continue to grow during the turbulence of 2007 is due to the dedication and hard work of 

our associates and it bodes well for continued progress in 2008.

Butler Wick set new records in client assets held, revenue and profitability in 2007.  At year end, Butler, Wick & Co., Inc. held $4.2 billion 

of client assets and Butler Wick Trust Company held $800 million.

A new operations platform, installed in late 2006, resulted in many 2007 enhancements to client statements, financial advisor workstations 

and compliance-monitoring capabilities, not to mention cost-effective transactions clearing, additional research sources and state-of-the-

art client portfolio analysis and investment planning tools.  All of these improvements resulted in greater profitability and more successful 

recruitment efforts. In fact, we hired 12 new Financial Advisors throughout the past year, who joined over 200 total employees under the 

Butler Wick umbrella.  

We anticipate that 2008 will bring additional opportunities for Butler Wick.  We will continue our focus on enhancing client relationships 

and looking for growth opportunities.  In an uncertain economy, we will continue to conduct ourselves as we have over the past 81 years to 

deliver the products and services our clients need and want.

United Community knows the value of cultivating and reinvesting in our relationships with local neighborhoods through financial support 

and employee involvement in a variety of cultural organizations, charitable causes and public efforts.  Caring and giving is our tradition and 

we will continue to be a trusted and valuable resource to our communities regardless of economic circumstances or market conditions.  

We are proud that once again in 2007, The Home Savings Charitable Foundation was able to make a difference in the lives of a great number 

of people.  The Foundation distributed more than $1.2 million to qualified charitable organizations, with an emphasis on those that serve the 

ButleR wick
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needs of disadvantaged children and adults, as well as those that provide educational 

programs.  Throughout 2007, we also provided a $500 college scholarship to a 

graduating senior at each of the 84 high schools within our market area and established 

a $1,000 business scholarship at 13 colleges within that same area.  

For 2008, there are several initiatives planned to keep us focused on improving our 

performance. 

Recognizing the impact of market conditions on our portfolio is a necessary albeit 

difficult step in the right direction, and controlling and resolving this issue remains 

our highest priority.

On the mortgage lending side, we will continue our practice of offering market-

attractive mortgage products at competitive pricing.  We have – and always will – 

underwrite our home loans in a prudent manner to assure that our customers can be 

successful homeowners.

Equally important is the initiative to expand the commercial loan portfolio to reduce 

the rate-sensitive fluctuations of the real estate market and build longer term, less 

transactional-based business. This, in turn, will enable us to cross-sell other bank 

products and increase revenue per customer. 

Given the current rate environment, it may become difficult to maintain deposit growth 

throughout 2008.  However, we will focus on deposit generation across all of our 

business lines to diversify funding sources and increase net interest margin.  We also 

intend to combat this challenge by emphasizing growth in our small business deposits 
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through business checking accounts, cash management, business bill pay and remote deposit capture, which will allow us to effectively 

develop business where we may not have branch locations.  

            

We realize that the year ahead will be a challenging one as the economy struggles to rebound and market valuations of many banking and 

financial services companies remain low.  However, our priorities have been and will continue to be growing our balance sheet and market 

area, improving asset quality and remaining focused on expense control.  We believe these initiatives will most effectively position us to 

maximize shareholder value.  I am confident that 2008 will present opportunities to build upon the foundation laid over the past several years 

because we have the right products to compete in the market and the right people to deliver them to our customers. 

On behalf of your Company’s management, staff and Board of Directors, I thank you for your past, present and future support.

Douglas M. McKay
Chairman of the Board and CEO, United Community Financial Corp., Chairman of the Board and CEO, Home Savings



– shAReholDeR inFoRmAtion –

Safe Harbor Statement
This document includes statements that may constitute forward-looking statements made pursuant to the safe harbor provisions of the Private Securities 
Litigation Reform Act of 1995. Terms such as “expect,” “believe,” “hope,” “plan” and “grow,” as well as similar phrases, are forward-looking in nature. 
The statements regarding continued implementation of United Community’s strategic plan are also forward-looking in nature. These statements are 
subject to risks and uncertainties that could cause actual results to differ materially from the forward-looking statements. Such risks include, among 
other factors, the acceptance of new products and services in the marketplace, overall economic conditions, regulatory findings and success of finding 
new opportunities for product and geographic expansion. For a more complete list of risk factors, please read United Community’s Form 10-K filed 
with the Securities and Exchange Commission.

United Community Financial Corp. is traded on the NASDAQ Stock Market under the ticker symbol UCFC.

Annual Report on Form 10-K

A copy of the Annual Report on Form 10-K filed with the 
Securities and Exchange Commission is available without 
charge upon request to:

Patrick A. Kelly, CFO and Treasurer
United Community Financial Corp.
275 West Federal St.
P.O. Box 1111
Youngstown, Ohio 44501-1111
Phone: 330-742-0500

For additional information, please visit our websites at:
www.ucfconline.com
www.homesavings.com
www.butlerwick.com

Shareholder Services

The Registrar & Transfer Company serves as transfer agent 
for United Community’s shares. Communications regarding 
change of address, transfer of shares or lost certificates 
should be sent to:

The Registrar & Transfer Company
10 Commerce Dr.
Cranford, New Jersey 07016
Phone: 800-368-5948
www.rtco.com

Legal Counsel

Vorys, Sater, Seymour and Pease LLP
221 E. Fourth St.
Suite 2000, Atrium Two
P.O. Box 0236
Cincinnati, Ohio 45202-0236
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(l – r): Richard J. Schiraldi; David G. Lodge; Eugenia C. Atkinson; Douglas M. McKay;
Richard J. Buoncore; Donald J. Varner; Clarence R. Smith, Jr.; Thomas J. Cavalier; and Dr. David C. Sweet

Thomas J. Cavalier
Keith E. Downard
Patrick A. Kelly
Thomas D. Kepler
William R. Liber

– Butler Wick • Board of Directors –

Douglas M. McKay
Robert A. Perrier
John F. Peters
James H. Sisek
George C. Ward, Jr.

Eugenia C. Atkinson
Patrick W. Bevack
Richard J. Buoncore
Patrick A. Kelly
Douglas M. McKay

Richard J. Schiraldi
Clarence R. Smith, Jr.
Dr. David C. Sweet
Donald J. Varner

– Home SavingS • Board of Directors –

Douglas M. McKay
Chairman of the Board and CEO

– united communitY Financial corP. • Officers –

Patrick A. Kelly
CFO and Treasurer

David G. Lodge
President and COO

Jude J. Nohra
Secretary

– united communitY Financial corP. • Board of Directors –

Douglas M. McKay
Chairman of the Board and CEO, United Community Financial Corp.
Chairman of the Board and CEO, Home Savings

David G. Lodge
President and COO, United Community Financial Corp.

Eugenia C. Atkinson
Retired, Youngstown Metropolitan Housing Authority

Richard J. Buoncore
Managing Partner, MAI Wealth Advisors, LLC

Thomas J. Cavalier
Chairman of the Board, CEO and President, Butler Wick Corp.

Richard J. Schiraldi, CPA/JD
Partner, Cohen & Company, Certified Public Accountants

Clarence R. Smith, Jr.
Chairman, S-P Company, Inc. and Subsidiaries 

Dr. David C. Sweet
President, Youngstown State University

Donald J. Varner
Retired, Home Savings
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