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Rockwell Collins is a pioneer in the development and deployment of  
innovative communication and aviation electronic solutions for both  
commercial and government applications. Our expertise in flight deck  
avionics, cabin electronics, mission communications, simulation and training, 
and information management services is delivered by a global workforce, 
and a service and support network that crosses more than 150 countries. 

At-a-glance

Who we are

Nearly 20,000 employees 
working together creating 
the most trusted source of 
communication and aviation 
electronic solutions.

Our core values

Teamwork
Integrity
Innovation
Customer focus
Leadership

What we do 

Cabin management

Communications

Displays & surveillance systems

Flight control

Information management services

Integrated avionics

Integrated mission  
     & training solutions

Navigation

Global service & support

Our commitment to innovation

This year we invested  

nearly $1 billion in research 

and development.



 Years Ended September 30

(dollars in millions, except per share amounts) 2014(a) 2013(b) 2012(c) 2011(d) 2010(e)

Statement of Operations Data:
Sales $ 4,979 $ 4,474 $ 4,531 $ 4,593 $ 4,358
Cost of sales  3,469  3,103  3,168  3,263  3,139
Selling, general and administrative expenses  594  495  530  515  456
Income from continuing operations  618  630  589  595  531
Income (loss) from discontinued operations, net of taxes  (14)  2  20  39  30
Net income  604  632  609  634  561
Net income as a percent of sales  12.1%  14.1%  13.4%  13.8%  12.9%
Diluted earnings per share from continuing operations  4.52  4.56  4.01  3.81  3.34

Statement of Financial Position Data:
Working capital(f) $ 1,006 $ 1,113 $ 1,347 $ 1,394 $ 1,237
Property  919  773  773  754  707
Goodwill and intangible assets  2,551  1,067  1,071  1,088  1,072
Total assets  7,063  5,400  5,314  5,389  5,064
Short-term debt  504  436  —  —  24
Long-term debt, net  1,663  563  779  528  525
Shareowners’ equity  1,884  1,618  1,259  1,523  1,482

Other Data:
Capital expenditures $ 163 $ 120 $ 138 $ 152 $ 109
Depreciation and amortization  225  177  170  155  160
Dividends per share  1.20  1.20  1.08  0.96  0.96

Stock Price:
High $ 84.06 $ 75.25 $ 61.46 $ 67.29 $ 68.04
Low  65.76  52.24  46.37  43.82  47.19

The following selected financial data should be read in conjunction with the consolidated financial statements and notes thereto 
included in Item 8 on our Form 10-K. The Statement of Operations, Statement of Financial Position and other data have been derived from 
our audited financial statements. The Company operates on a 52/53-week fiscal year ending on the Friday closest to September 30. Fiscal 
year 2014 was a 53-week fiscal year, while 2013, 2012, 2011 and 2010 were 52-week fiscal years. Certain prior data has been reclassified to 
conform to the current year presentation and to reflect the results of discontinued operations.

(a)		Income	from	continuing	operations	includes	$18	million	of	restructuring,	pension	settlement	and	ARINC	transaction	costs	($25	million	before	income	taxes).	Approximately		
$18	million	of	the	pre-tax	expense	was	recorded	in	selling,	general	and	administrative	expenses,	$4	million	was	included	within	cost	of	sales,	and	$3	million	was	classified	as	interest	
expense.	Income	from	continuing	operations	also	includes	a	$9	million	gain	($10	million	before	income	taxes)	resulting	from	the	sale	of	the	KOSI	business.	On	December	23,	2013,	
we	acquired	ARINC	for	$1,405	million.		This	acquisition	was	funded	through	a	combination	of	new	long-term	debt	and	short-term	commercial	paper	borrowings.		

(b)		Net	income	includes	a	$19	million	income	tax	benefit	related	to	the	retroactive	reinstatement	of	the	previously	expired	Federal	Research	and	Development	Tax	Credit.	Short-term	
debt	includes	commercial	paper	borrowings	incurred	to	fund	a	portion	of	our	share	repurchase	program	and	also	includes	$200	million	related	to	debt	that	matured	in	
December	2013.

(c)		Net	income	includes	$38	million	of	net	restructuring	and	asset	impairment	charges	($58	million	before	income	taxes),	primarily	related	to	employee	severance	costs	and	certain	
customer	bankruptcy	charges.	Approximately	$38	million	of	the	pre-tax	charge	was	recorded	in	cost	of	sales,	$25	million	was	included	within	selling,	general	and	administrative	
expenses,	and	$5	million	was	classified	as	a	gain	within	Other	income.	Net	income	also	includes	a	$19	million	income	tax	benefit	related	to	the	favorable	resolution	of	certain	
tax	matters	in	2012.

(d)		Income	from	discontinued	operations	includes	a	$17	million	gain	($27	million	before	income	taxes)	resulting	from	the	sale	of	the	Rollmet	business.	In	addition,	income	from	
continuing	operations	includes	$17	million	of	restructuring	and	asset	impairment	charges	($27	million	before	income	taxes)	primarily	related	to	real	estate	lease	and	contract	
termination	charges,	asset	impairment	charges	and	employee	severance	costs.	$26	million	of	the	pre-tax	restructuring	and	asset	impairment	charge	was	recorded	in	cost	of	
sales	and	the	remaining	$1	million	was	included	in	selling,	general	and	administrative	expenses.	Net	income	also	includes	a	$16	million	income	tax	benefit	related	to	the	
retroactive	reinstatement	of	the	previously	expired	Federal	Research	and	Development	Tax	Credit.

(e)		Net	income	includes	a	$20	million	income	tax	benefit	related	to	the	favorable	resolution	of	certain	tax	matters	in	2010.

(f)	 	Working	capital	consists	of	all	current	assets	and	liabilities,	including	cash	and	short-term	debt.

Selected financial data



(a)		The	company	calculates	return	on	invested	capital	(ROIC)	as	net	income	from	continuing	operations	excluding	after-tax	interest	expense,	divided	by	the	average	of	invested	
capital	at	the	beginning	and	end	of	the	fiscal	year.	Invested	capital	is	calculated	as	the	sum	of	total	shareowners’	equity	(excluding	defined	benefit	pension	accounting	
adjustments	impacting	accumulated	other	comprehensive	loss)	and	total	debt,	less	cash	and	cash	equivalents.

(b)	Fiscal	year	2014	ROIC	was	impacted	by	new	debt	that	was	issued	to	finance	the	acquisition	of	ARINC.

(c)		The	cumulative	total	return	table	and	adjacent	line	graph	compare	the	cumulative	total	shareowner	return	on	the	company’s	Common	Stock	against	the	cumulative	total	
return	of	the	S&P	500	—	Aerospace	and	Defense	Index	(Peer	Group)	and	the	S&P	500	—	Composite	Stock	Index	(S&P	500)	for	the	five-year	period	ended	October	3,	2014,	
in	each	case	a	fixed	investment	of	$100	at	the	respective	closing	prices	on	October	2,	2009,	and	reinvestment	of	all	cash	dividends.

Cumulative total returns

  2010 2011 2012 2013 2014
Rockwell Collins, Inc. 23.63% 13.36% 17.60% 53.28% 75.67%
Peer Group 17.74% 18.92% 44.94% 112.43% 144.24%
S&P 500 14.08% 14.88% 49.58% 79.58% 113.30%
Closing market price  
 of Rockwell Collins  
 stock at fiscal  
 year end  $58.51   $52.76   $53.64   $68.59   $77.35 
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(including dividend reinvestment)
Fiscal year ended September 30

Safe harbor statement
This Annual Report contains statements, including certain projections and business trends, that are forward-looking statements as defined in the Private Securities Litigation 
Reform Act of 1995.  Actual results may differ materially from those projected as a result of certain risks and uncertainties, including but not limited to those detailed herein, 
in our Form 10-K and from time to time in our other Securities and Exchange Commission filings. These forward-looking statements are made only as of the date hereof.
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Robert K. (Kelly) Ortberg
CEO and President

I’m proud to report that in fiscal year 2014, after several years of challenging 
market dynamics, Rockwell Collins returned to growth and positioned our 
company, shareowners and employees for what I believe will be an exciting 
and promising future.

Dear Shareowners:

In fiscal year 2014, total revenue grew by 11 percent to $4.98 billion. 
We saw an increase of 6 percent in Commercial Systems sales to 
$2.3 billion, driven by more deliveries of air transport aircraft and 
higher customer-funded development in business and regional  
aviation. Government Systems sales experienced a 2 percent decline 
to $2.2 billion — better than our initial fiscal year 2014 guidance —  
as we continued to adjust to changes in defense spending.

Our acquisition of ARINC — the largest in our company’s history —  
positioned us as a leader in the fast-growing aviation information 
management segment. In the three quarters that ARINC was part of 
Rockwell Collins, our Information Management Services business 
met our high expectations, contributing $421 million in additional 
revenue to our top line, led by double-digit growth in the core aviation 
portion of the business. And with revenue from the ARINC acquisition 
included, our international sales increased 18 percent year over 

year, growing to 43 percent of our total revenue as we successfully 
expanded our global footprint across all segments.

Earnings per share from continuing operations for fiscal year 
2014 totaled $4.52, while profitability remained strong with total 
segment operating margins of 21 percent. In addition, cash flow 
from operations increased 11 percent to $660 million. Overall, 
Rockwell Collins’ performance in fiscal year 2014 met or exceeded 
our guidance ranges for revenue, earnings and cash flow. 

While I’m certainly pleased with these results, I’m even more 
excited by what’s ahead. I believe we are in an opportunity-rich 
environment, and we have aligned our portfolio, our investments 
and our talent to maximize our potential, focusing on four key areas: 
capitalizing on new platform positions, accelerating international 
growth, repositioning our government portfolio and leveraging 
opportunities for information management. 
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Capitalize on our new platform positions 
We enter fiscal year 2015 with air transport in the midst of a prolonged 
up cycle, driven by consistent growth in passenger traffic, particularly in 
emerging markets, as well as the need for more fuel-efficient aircraft. 
The business jet sector appears to have stabilized and is even showing 
the first hints of resurgence, with the upper end of that sector — where 
we have focused our investments in recent years — leading the way. 

Rockwell Collins is well positioned to benefit from these trends. 
Historically, our strong relationships with customers have been a crucial 
element in our growth strategy, and today, our significant positions 
with aircraft manufacturers are paying off. 

In 2015, we’ll benefit from a full year of  increased delivery 
rates for the Boeing 737, as well as the first full year of Airbus A350 
deliveries. Similarly, in business and regional aviation, we expect 
to see the Embraer Legacy 450 delivered with our Pro Line Fusion® 
integrated avionics system on board in fiscal year 2015, joining 
2014’s entry into service of the Embraer Legacy 500. Several more 
platforms remain on the horizon, including AVIC’s recently 
announced MA-700 regional aircraft in China. 

With the majority of our investments in these platforms completed, 
a substantial amount of revenue is still to be realized in the years to 
come. And even as we leverage these existing investments for growth, 
we will continue to seek new positions, like our recent fly-by-wire 

control system win on Boeing’s new 777X. We’ll also bring our leading- 
edge technologies to existing platforms via retrofits and upgrades, 
like the flight deck display system for the Boeing 767/757 and our 
newly announced Pro Line II™-to-Pro Line Fusion retrofit for the 
King Air 350 aircraft.

Accelerate international growth
Our growing presence in the international marketplace creates 
opportunities across all of our addressed sectors, and we are on 
track to increase international sales to roughly 50 percent of our 
total revenue by the end of the decade. In addition to a larger share 
of global defense markets, this growth will be driven by enhanced 
positions with international aircraft manufacturers and airlines, a 
focus on business aviation aftermarket opportunities and a strong 
global presence in information management services.

In fiscal year 2015, we will continue to enhance our global 
capabilities and insights, particularly by leveraging our commercial 
off-the-shelf technologies to best meet our international customers’ 
defense requirements. And our business development teams will 
refine additional international strategies to bring us commercial wins 
like this year’s order of avionics packages for 234 Airbus A320 aircraft 
from Indonesia’s Lion Air, one of the largest airline contracts in 
Rockwell Collins’ history. 

To maximize our reach in growing markets, we will also seek to 
increase our more than 15 cooperative relationships — including 
joint ventures, strategic alliances and teaming agreements — 
around the world, such as 2014’s grand opening of a joint venture 
to develop communications and navigation solutions for Chinese 
aircraft programs.

Reposition our Government Systems portfolio  
to align with a changing market
Government market dynamics have shifted in recent years, and 
we’ve adjusted by streamlining our portfolio to focus on growing 
areas of the market while divesting some businesses and reducing 
exposure to shrinking U.S. Army programs. This year, with the impact 
of sequestration and the fiscal 2015 U.S. defense budget now better 
known, we anticipate more stability domestically, along with growth 
outside the United States.

With the majority of our  
investments in these  
platforms completed,  
a substantial amount  
of revenue is still to  
be realized in the 
years to come.
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As in the commercial sector, we have captured significant 
positions with aircraft manufacturers throughout the world 
including AgustaWestland and Embraer. A number of those 
positions will transition to production in the next few years, 
enhancing revenue while broadening our global footprint.

We are able to leverage Commercial Systems developments 
across many of our Government Systems avionics programs, giving 
our customers access to a remarkably broad range of cutting-edge 
technologies. This flexibility also allows us to focus our Government 
Systems resources on promising new areas of growth, like the 
remote vision system with 3D imaging for the KC-46 and the F-35 
Helmet Mounted Display System that we’re creating in partnership 
with Elbit Systems of America, as well as product developments 
that better position us for a number of key international pursuits.

Leverage information management  
growth opportunities
Rockwell Collins has long been a leader in information-enabled 
avionics and communications systems that share and prioritize 
data to help users safely and efficiently complete their missions. 
The December 2013 acquisition of ARINC provided us with a new 
growth platform by combining that information-enabled hardware 
with a powerful global air-to-ground network and infrastructure, 
along with information management services for air transport 
and business aviation, airports, rail and critical infrastructure.

As we look toward 2015, we’re expecting increased demand 
for information management solutions across all of our served 
markets. For example, we should see growth in our GLOBALinkSM 
air-to-ground network as airlines build their fleets to meet rising 
demand. In business aviation, we expect continued increased 

demand for our new ARINCDirectSM suite of services — the  
combination of our Ascend and ARINC Direct portfolios — 
which now offers customers a comprehensive suite of flight 
support services. 

We are also pursuing synergies across our business to drive 
growth, such as bringing new broadband-speed connectivity — 
gained through our recently announced agreement with 
Inmarsat — to in-flight entertainment and cabin management  
systems for commercial and business aircraft. 

Full speed ahead
Thanks in part to years of hard work and smart planning, I believe 
we turned a corner on our company’s future in fiscal year 2014. 
Today we are poised to accelerate our growth through reliable 
delivery of innovative aviation electronic and communication 
solutions in an environment full of opportunity. Cash flow is 
expected to continue to expand as we realize revenue gains 
from earlier program development investments. And we remain 
focused on a deployment of capital that balances growth with 
shareowner returns.

I’m confident that Rockwell Collins has the vision and 
innovative spirit to move forward, full speed ahead — all 
while continuing to build trust every day. Thank you for  
your support and confidence in our company.

Kelly Ortberg
CEO and President

Left: Our Pro Line Fusion® integrated avionics system is now available as an upgrade for Pro Line II™-equipped King Air 350 aircraft.  
Center: Rockwell Collins will provide the fly-by-wire control system for Boeing’s new 777X. Right: Our remote vision system on the KC-46  
will facilitate aerial refueling at any time, under any lighting conditions.
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Capitalize 
on platform positions

Long-term strategies pay off
Rockwell Collins’ reputation for trusted innovation and keeping our promises has 
helped us secure major positions on many of the most significant air transport, 
business aviation and military platforms entering service this decade, forging a 
trajectory to support sustainable long-term growth. 

But that’s only the start. At the heart of our success is our ability to leverage those 
winning technologies across targeted markets, identifying opportunities to bring 
solutions to new commercial and government platforms. And our track record 
of fulfilling our commitments and exceeding customer expectations allows us 
to build strong relationships that drive future business success.

Boeing 787        Airbus 350        Boeing 737 MAX        COMAC C919        Boeing 777X          

In fiscal year 2014, we celebrated the

450th
installation

of our award-winning Venue™  
high-definition cabin management 

system for business aviation.

   Captured air transport positions through 2019

Production of the Boeing 787 Dreamliner — which features more Rockwell Collins content than any other commercial aircraft — increased  
to 10 per month in 2014.
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New technologies look ahead
In addition to our positions on new aircraft, Rockwell Collins continues to introduce new innovations for forward fit and aftermarket  
installation, like fiscal year 2014’s introduction of our MultiScan ThreatTrack™ weather radar and the EVS-3000 enhanced vision system.

MultiScan ThreatTrack™ weather radar
Building on our successful MultiScan™ weather radar, the new MultiScan ThreatTrack weather radar 
provides unprecedented atmospheric threat assessment capabilities. Our Predictive OverFlight™ 
technology identifies significant turbulence threats above rapidly growing thunderstorms, and it 
is also the first radar in the industry to feature two levels of turbulence detection to better inform 
flight crews’ decision-making processes. It will be debuted on American Airlines’ new Next-Generation 
Boeing 737 fleet.

EVS-3000 enhanced vision system
Our EVS-3000 provides pilots with the most advanced enhanced vision system in the business aviation 
sector. The proprietary multispectral EVS sensor allows pilots to detect outside terrain, hazards and 
obstacles with  unprecedented accuracy for safer operations and landings, particularly in low-visibility 
conditions — all with lower weight and lower energy consumption. The EVS-3000 is available on 
head-up displays like our HGS™-3500 head-up guidance system, as well as on a head-down display.

Boeing 787        Airbus 350        Boeing 737 MAX        COMAC C919        Boeing 777X          

AgustaWestland AW609
AVIC MA-700
Beechcraft® King Air C90, B200 and 350 (retrofits)
Bombardier CSeries™, Global 5000™, 6000™, 7000™ and 8000™
Embraer Legacy 450, 500 and KC-390
Gulfstream® G280™
Mitsubishi Regional Jet
Piaggio Aero MPA

Leveraging our large format display system
Rockwell Collins’ large format display system 
began as the centerpiece of our Pro Line Fusion® 
integrated avionics system for business aviation, 
providing a larger viewing area and greater 
functionality, throughput and memory than 
predecessor technologies. But it quickly found its  
way to other platforms across our Commercial 
Systems and Government Systems businesses.

Boeing 737 MAX

Boeing 767

KC-46A tanker

Boeing 787 Dreamliner

Pro Line Fusion for many platforms
The features and flexibility of our Pro Line Fusion  
integrated avionics system have made it the avionics 
system of choice for business aviation, as well as commercial, 
military and rotary wing aircraft including Embraer’s KC-390 
tanker and AgustaWestland’s innovative AW609 TiltRotor. We 
also continue to explore retrofit opportunities, like this year’s 
announcement of Pro Line Fusion for the King Air 350.

Entry into service /rates accelerating through 2019
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Reinforcing and expanding our international presence is an important component of our 
strategy to accelerate growth. In fiscal year 2014, 43 percent of Rockwell Collins’ revenue 
came from international sources, including foreign military sales, and we expect that figure 
to reach parity with domestic revenue by 2020.

In addition to our strong and long-standing presence in developed regions such as Western 
Europe, Canada and Australia, we are pursuing growth opportunities in emerging countries 
including Brazil, China, India and the Middle East. And we continue to maximize our inter-
national business development investments through a dedicated local presence, strategic 
collaborations and partnerships, and working closely with customers to ensure that we 
meet requirements for features, costs and exportability. 

More passengers, more aircraft, more opportunity
As the global middle class expands and commerce grows more interconnected, so too does 
the need for commercial air travel. Projections indicate that passenger loads and aircraft in 
service will continue upward — and in a big way.

Rockwell Collins is poised to benefit from these trends as airlines respond by expanding 
their fleets. Airlines around the world, including Qantas Airlines, China Eastern Airlines, 
Oman Air and Air Algerie selected suites of our company’s communication, navigation and 
surveillance avionics in fiscal year 2014.  And we’ve gained success among low-cost air 
carriers, winning new orders from Air Asia, Indonesia’s Lion Air and Mexico’s VivaAerobus, 
demonstrating our ability to provide proven, advanced avionics solutions that match these 
customers’ unique requirements.

Accelerate
international growth

Aviation Industry Corporation of China selected our Pro Line Fusion® integrated avionics system for its MA-700 regional airliner, expected 
to enter into service in 2019. It also selected our HGS™-3500 Head-up Guidance System as an airline-selectable option for the MA-700.  
The recently released “China HUD Application Roadmap” calls for 50 percent of in-service airline fleets to be equipped with HUDs by 2020,  
and on all airline aircraft offering HUD as an option by 2025.

Lion Air’s selection of our avionics for

234 
Airbus A320 aircraft
is one of the largest orders in

Rockwell Collins’ history.
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Kent Statler, executive vice president and chief operating officer, Commercial  
Systems (second from left), and Colin Mahoney, senior vice president,  

International and Service Solutions (fourth from left), celebrated the grand  
opening of the Rockwell Collins CETC Avionics Company in April 2014.

Forging strong partnerships
Collaborative and cooperative partnerships are an essential element of our 
international strategy, and we continued to forge new relationships in fiscal 
year 2014.

Our alliance with Canada’s Cascade Aerospace will provide avionics upgrades 
to the Mexican Air Force’s C-130K Hercules transport aircraft. In India, we 
earned selection by India-based Park Controls & Communications for a 
major assignment: to provide our 721S Fixed Site Ground radio as a 
part of an advanced telemetry system for the Indian Air Force.

This fiscal year, we celebrated the grand opening of Rockwell Collins 
CETC Avionics Company, a joint venture with the China Electronics 
Technology Avionics Company to develop communication and 
navigation solutions for the COMAC C919. We also signed a 
Memorandum of Agreement with Beijing Bluesky Aviation 
Technology to establish a joint venture in China for com-
mercial flight simulation and training solutions.

Brazil: Celebrating 40 Years 
Rockwell Collins celebrated its 40th year as a member of Brazil’s aerospace and 
defense community in fiscal year 2014 — the same year that saw the delivery of 
Embraer’s Legacy 500 with our Pro Line Fusion® integrated avionics system. Similar 
Pro Line Fusion avionics will be aboard Embraer’s KC-390 tanker, scheduled for 
delivery in 2016.

In addition, we marked the anniversary with a number of strategic announcements 
to reinforce our commitment to the region.

• Delivery of the HF-9087D radio — Part of our family of high-frequency (HF)  
airborne radios enabling long-range, high-altitude communications, the HF-9087D 
communications system is the first Rockwell Collins radio to be manufactured 
entirely at our Brazil facility.

• Selection of Micro Inertial Sensors for UAVs — FT Sistemas selected Rockwell Collins 
to provide its Micro Inertial Navigation Sensor for the Horus 100, a hand-launched 
unmanned aerial vehicle (UAV) to be deployed by the Brazilian Armed Forces. 
Deliveries are scheduled to take place by the end of 2014.

• Implementation of ARINC VeriPax™ at GRU — We implemented the first phase  
of our ARINC VeriPax reconciliation system at São Paulo International Airport 
(GRU) in time for the start of the 2014 World Cup in June, improving the airport’s 
passenger flow by nearly 20 percent.

• Brazil facility expansion — We announced plans to significantly expand our  
primary Brazilian facility in São José dos Campos to bring new engineering and 
service capabilities to our customers in the region.

Embraer Legacy 500

Rockwell Collins’ ARINC VeriPax™  
reconciliation system
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Reposition
Government Systems for the future marketplace
Geopolitical conditions and security challenges have changed markedly in recent years, domestically and  
internationally, and we are adjusting to match those trends. While ongoing budget pressures remain in the  
United States and Europe, regional threats continue to drive international demand for our solutions.

Today, we’ve repositioned our Government Systems solutions portfolio to focus on areas of growth. We remain 
committed to incumbent programs with long service lives, like our fixed and rotary wing avionics positions, 
upgrades to the E-6 and P-3 aircraft, and the ARC-210 radio. And we’re driving forward to successfully deliver on 
captured programs not yet in production.

We believe our ability to leverage commercial technologies gives us a clear edge in winning new business. 
And the breadth of our mission solutions — from networked communication like our TacNet™ tactical radios 
to precision navigation and targeting like the FireStorm™ integrated targeting system — means we are well 
positioned to respond to customer needs.

We continue to explore additional international opportunities, seeking to drive our Government Systems 
international revenue from 32 percent in fiscal year 2014 to 35 percent in fiscal year 2018.

And finally, we focus our resources on the development of customer-focused innovations like the  
F-35 Helmet Mounted Display System and the next generation of the ARC-210 radio.

AgustaWestland selected our Pro Line Fusion® integrated avionics system for its AW609 TiltRotor, bringing touch-screen avionics to this  
platform designed for both commercial and military applications.

In fiscal year 2014, 

32%
of our Government  

Systems revenue came  
from international sales.*

*including foreign military sales

AgustaWestland 101, 169, 189, 609       CH-53K       International C-130       JPALS       KC-46       KC-390       Saab Gripen        U.S./NATO AWACS

   Captured programs to enter service by 2020
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Government Systems for the future marketplace

A clear vision for F-35 pilots
Pilots for the F-35 Lightning II aircraft will fly with unparalleled situational 
awareness, thanks to the Gen III Helmet Mounted Display System (HMDS) 
developed via a joint venture with Elbit Systems. The HMDS, the  
industry’s first to boast a fully integrated head-up display, integrates 
inputs from sensors outside the aircraft, giving pilots the ability to 
see through the structure of the aircraft for a 360-degree view, 
as well as a direct picture of the ground beneath them. Pilots 
also benefit from the most advanced digital night vision and 
head-tracking capabilities available.

The HMDS has logged more than 15,000 hours of test 
flights, and over 160 units have already been delivered to 
Lockheed Martin, which manufactures the F-35 aircraft.

Improving value with COTS and open architecture
Whether it’s in the United States or internationally, our broad footprint in both commercial 
and military sectors allows Rockwell Collins to respond to the ongoing demand for commercial 
off-the-shelf (COTS) technologies. For example, early in fiscal year 2014, our Common Avionics 
Architecture System (CAAS) was featured on the first CH-147 Chinook helicopter delivered to 
Canada as part of a 16-aircraft contract. CAAS is built on a fully open, nonproprietary system 
that uses widely adopted industry standards to minimize the cost of technology insertions and 
capability upgrades. Today, CAAS is deployed on H-47 Chinook and H-60 Black Hawk helicopters 
for U.S. and coalition forces.  The CAAS system has also been modified for installation on 
U.S. Coast Guard and U.S. Marine Corps aircraft, including the MH-60T, VH-60N and CH-53E. 

Today, Rockwell Collins is the 
primary avionics provider for 

100%
of U.S. Air Force tanker programs.

KC-46

H-47 Chinook

Today, more than 75% of Government Systems revenue is generated by our aviation solutions. 
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Successes  Trends to increase network traffic and business 

Opportunities
for information management growth
Our December 2013 acquisition of ARINC positions Rockwell Collins as a leader in aviation information 
management, building on more than a decade of innovation in the development of information-enabled 
avionic solutions. Today we provide the crucial connectivity to enable data and content to be accessed and 
shared — at 41,000 feet, at more than 130 airports and over 1,100 ground stations across the globe.

New: Comprehensive flight support services – We 
announced our new ARINCDirectSM comprehensive suite of flight  
support services for business aviation at NBAA 2014. 

Partnership: Southeast Asia airport innovation –  
We signed a collaborative agreement with the Incheon International  
Airport Corporation to pursue passenger processing innovations in 
small and medium airports in Southeast Asia.

Win: Heathrow Airport – Rockwell Collins is now the exclusive 
provider of common use self-service kiosks at London Heathrow Airport,  
having added terminal 4 and upgraded terminals 1-3 this year.

Growing traffic – Worldwide air traffic is expected to double 
every 15 years — resulting in nearly 85,000 new air transport, 
regional and business aircraft in operation by 2030.

More information enablement – By 2030, more than  
80 percent of air transport, regional and business aviation aircraft  
are expected to be information-enabled with advanced avionics, 
connectivity and services.  

eBorders movement ramps up – Growing security concerns 
and requirements have raised interest in eBorders solutions that 
screen passenger information even before an aircraft lands, optimizing  
passenger flow and enhancing overall border security.

Retooling the airspace – Initiatives in the United States and 
Europe to re-engineer an overcrowded airspace have the potential  to 
increase network traffic over time.

With the acquisition of ARINC, Rockwell Collins combines information-enabled systems with a global network and infrastructure for air 
transport, business aviation, airports and critical infrastructure.
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ARINC GLOBALinkSM air-to-ground network
As the leader of air-to-ground data and voice communications 

services in the world, our ARINC GLOBALink air-to-ground network 
delivers unmatched coverage around the globe.

ARINC AviNet® ground-to-ground network
Our ARINC AviNet global data network is the largest domestic provider  

of virtual private messaging services to the aviation industry with a global 
presence of more than 2,500 customers and handling over 7.5 billion messages 

every year.

ARINCDirectSM flight support services
Our new ARINCDirect suite of flight support services brings together the Rockwell 

Collins Ascend flight information solutions and ARINC Direct flight services into a  
single-source solution for best-in-class flight planning, international trip support, 

cabin connectivity and flight operations management. 

ARINC airport solutions
Airports, airlines and ground handlers around the globe rely on Rockwell Collins to provide 

a wide array of integrated airport solutions at more than 100 airports worldwide, including 
self-serve kiosks, common use passenger processing, baggage self-tagging and handling, 

self-boarding gates and automated border control.

ARINC rail and critical infrastructure
Serving half of passenger rail control centers in the United States and Canada, Rockwell Collins delivers 

state-of-the-art ARINC Advanced Information Management (AIM®) rail control systems that incorporate 
flexibility and customized features for commuter, subway, light-rail or freight railway operators. The same 

AIM infrastructure is used in critical infrastructure — including a majority of U.S. nuclear power plants — 
enabling customers to manage and monitor complex, multilayer security protection.

Key 
information 

management 
services

Coming soon: High-speed network – 
We will offer high-speed connectivity to air 
transport and business aviation via Inmarsat’s 
high-speed Global Xpress satellite network, 
launching in 2015. 

High-speed connectivity opens new opportunities for  
a connected cabin experience.

>  Synergy: Linking cabin entertainment 
with connectivity – By combining this 
new  broadband-speed connectivity with 
in-flight entertainment systems for air 
transport and cabin management 
systems for business aviation, 
Rockwell Collins can offer its  
customers an unprecedented 
global productivity and  
entertainment experience.
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Rockwell Collins, Inc.
World Headquarters
400 Collins Road NE
Cedar Rapids, IA 52498
319.295.1000
www.rockwellcollins.com

Investor Relations
Securities analysts should call:
Ryan D. Miller
Vice President, Investor Relations
319.295.7575

Corporate Public Relations
Members of the news media should call:
319.295.0591

Annual Meeting
The company’s annual meeting of shareowners will be held on 
Thursday, February 5, 2015, near its World Headquarters at:

The Cedar Rapids Marriott
1200 Collins Road NE
Cedar Rapids, IA 52402

A notice of the meeting and proxy material will be made 
available to shareowners in late December 2014.

Independent Auditors
Deloitte & Touche LLP
111 South Wacker Drive
Chicago, IL 60606

Transfer Agent and Registrar
Wells Fargo Shareowner Services
P.O. Box 64874
St. Paul, MN 55164-0874
888.253.4522 or 651.450.4064

1110 Centre Pointe Curve, Suite 101 
Mendota Heights, MN 55120
888.253.4522 or 651.450.4064

Shareowner Services
Correspondence about share ownership, dividend payments, 
transfer requirements, changes of address, lost stock certificates, 
and account status may be directed to:

Wells Fargo Shareowner Services
P.O. Box 64874
St. Paul, MN 55164-0874
888.253.4522 or 651.450.4064
www.shareowneronline.com

Shareowners wishing to transfer stock should send their written 
request, stock certificate(s) and other required documents to:

Wells Fargo Shareowner Services
1110 Centre Pointe Curve, Suite 101
Mendota Heights, MN 55120
888.253.4522 or 651.450.4064

Shareowners needing further assistance should call:  319.295.4045

For copies of the annual report, Forms 10-K and Forms 10-Q,  
please call: Rockwell Collins Investors Relations at 319.295.7575

Shareowner Service Plus PlanSM

Under the Wells Fargo Shareowner Service Plus Plan, shareowners  
of record may elect to reinvest all or a part of their dividends, to have 
cash dividends directly deposited in their bank accounts and to deposit 
share certificates with the agent for safekeeping. These services are 
provided without charge to the participating shareowner.

In addition, the plan allows participating shareowners at their own 
cost to make optional cash investments in any amount from $100 
to $100,000 per year or to sell all or any part of the shares held in 
their accounts.

Participation in the plan is voluntary, and shareowners of record 
may participate or terminate their participation at any time.  For a 
brochure and full details of the program, please direct inquires to:

Wells Fargo Shareowner Services
Investment Plan Services
P.O. Box 64856
St. Paul, MN 55164-0856
888.253.4522 or 651.450.4064

Stock Exchange
Common Stock (Symbol: COL)
New York Stock Exchange

Corporate information

Corporate governance
Our corporate governance documents are available on our website at www.rockwellcollins.com.  These documents include our Restated 
Certificate of Incorporation, By-Laws, Board of Directors Guidelines on Corporate Governance, Committee Charters, Board Membership 
Criteria, Code of Ethics, Categorical Standards and Policy for Director Independence, and Related Person Transaction Policy.  The Certifications 
of our CEO and CFO pursuant to Rule 13a-14(a) under the Securities Exchange Act of 1934, as adopted pursuant to Section 302 of the 
Sarbanes-Oxley Act of 2002, have been filed as exhibits to our Form 10-K for the fiscal year ended October 3, 2014, and the CEO’s annual 
certification regarding our compliance with the NYSE’s corporate governance listing standards has been timely submitted.



Corporate and Social Responsibility
At Rockwell Collins, we believe that trust and responsibility go hand-in-hand.  
That trust can be earned only through responsible stewardship of our most  
valuable resources — our employees, our communities and our environment. 

To learn more about Rockwell Collins’ Corporate and Social Responsibility initiatives 
and performance, please visit: www.rockwellcollins.com/csr.

World Headquarters
400 Collins Road NE
Cedar Rapids, Iowa 52498
319.295.1000
www.rockwellcollins.com
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