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Regency’s Elm Grove refrigeration plant in north Louisiana.

co M Pa n y PRo F i l e

Based in Dallas, Texas, Regency Energy Partners LP (Nasdaq: RGNC) is a growth-oriented Master Limited 

Partnership that specializes in the gathering and processing, contract compression and transportation of 

natural gas and natural gas liquids in the United States. Regency’s general partner is owned by an affiliate of 

GE Energy Financial Services, a business unit of GE (NYSE: GE).

Regency’s business operations include 

gathering pipelines, treating/processing 

plants and contract compression in 

Louisiana, Texas, Kansas, Oklahoma, 

Arkansas, Pennsylvania and Colorado.  

Regency also owns a 43% interest in the 

Regency Intrastate Gas System (RIGS), an 

intrastate gas pipeline in north Louisiana, 

through a Joint Venture with affiliates of 

GE Energy Financial Services and Alinda 

Capital Partners. 

Regency eneRgy PaRtneRs * Cover photo: Regency’s processing plant in Tilden, Texas.

ToTal ThroughpuT Volumes (mmbTu/d) 

 2007 2008 2009

Gathering and Processing 772,930 1,025,779 1,000,621

Transportation1 751,761 770,939 738,654

Shared Volumes (298,773) (274,287) (200,525)

Total 1,225,918 1,522,431 1,538,750

1 Transportation volumes assume 100% ownership of the Haynesville Joint Venture, in 

which Regency has a 43% ownership interest.

Welding on a pipeline in the Haynesville Shale in north Louisiana. Regency’s Tilden processing plant in south Texas.

Financial HigHligHts1 

$ in thousands 2007 2008 2009

Adjusted Total Segment Margin $228,652 $440,763 $379,411

Adjusted EBITDA $142,234 $254,473 $205,160

1 As reconciled on back inside cover.

Regency’s total annualized return for 2009, 
including distributions, was 182%
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2009 was a busy year driven by exciting activity 

around organic growth of our asset base and 

continued progress toward our objective of achieving 

investment grade metrics.  Regency successfully 

constructed the Haynesville Pipeline Expansion Project, 

completing the project under budget in January 2010, 

making it the first major pipeline expansion to come 

online in the Haynesville Shale in north Louisiana. Our 

platform of diversified and primarily fee-based assets 

limited our exposure to market volatility and produced 

stable cash flows throughout the year. 

Delivering on our promises, we generated full-year 

adjusted EBITDA of $205 million, which was within 

our 2009 guidance range.  In addition, we maintained 

our distribution at 44.5 cents per common unit for 

each of the four quarters, executed on our growth 

strategy, strengthened our balance sheet by raising 

more than $1.2 billion of capital, lowered our debt/

EBITDA ratio, constructed the Haynesville Pipeline 

Expansion Project and expanded our business through 

approximately $150 million of organic growth projects 

(excluding the Haynesville Pipeline Expansion Project, 

which was funded by the Joint Venture).

2009 was not, however, without its challenges.  

Weakened commodity prices led to decreased drilling 

activity and lower throughput across several of our 

regions, and impacted the growth objectives for 

our Contract Compression segment.  These impacts, 

along with our contribution of the Regency Intrastate 

Gas System (RIGS) to the Haynesville Joint Venture, 

resulted in a decrease in Regency’s year-over-year 

adjusted EBITDA.  

Despite this challenging environment, throughput 

in our Gathering and Processing segment held 

relatively steady over the course of the year, aided 

by plant upgrades at our Tilden and Waha plants.  

Regional realignments in our Contract Compression 

segment allowed us to more strategically allocate our 

labor force in 2009. This alignment, coupled with 

aggressive expense management, resulted in a 12% 

increase in segment margin in this segment compared 

to 2008.  

The favorable location of our assets in several 

major shale plays presented Regency with a 

variety of organic growth opportunities in 2009. 

Announced in September 2008, the Haynesville 

Pipeline Expansion Project, in conjunction with 

the Red River Lateral, added an incremental 1.2 

Bcf/d of capacity to RIGS.  Both expansion projects 

were completed in January 2010, bringing the 

total pipeline capacity of RIGS to approximately 

2.1 Bcf/d.  I attribute the successful completion of 

the Haynesville Pipeline Expansion Project and the 

Red River Lateral to the extraordinary efforts of our 

project management and construction teams, and 

construction contractor.  

In addition to the Haynesville Pipeline Expansion 

Project, Regency announced two expansions to our 

Logansport Gathering System, further increasing our 

position in one of the country’s most prolific shale 

plays.  The Logansport Phase I and Phase II expansions 

will increase our gathering, treating and interconnect 

capabilities, and provide additional high-value 

takeaway options for our customers in north Louisiana.  

Driven by their strategic location, our expanded 

pipeline and gathering base are well-positioned for 

future growth projects in the Haynesville Shale.

2009 un i t H o l d e R le t t e R

Also, Regency’s south Texas gathering system overlays 

the Eagle Ford Shale, another active area of drilling.  In 

2009, we increased volumes on the system through 

the connection of 13 Eagle Ford Shale wells, and we 

expect volume growth to continue as drilling in the 

play accelerates in 2010 and beyond.  

In a year of substantial market volatility and 

constrained capital markets, Regency successfully 

raised more than $1.2 billion of capital in 2009.

In March 2009, Regency entered into a Joint 

Venture with Alinda Capital Partners and an 

affiliate of GE Energy Financial Services, whereby 

Regency contributed RIGS in exchange for a 38% 

partnership interest in the Haynesville Joint Venture.  

The Joint Venture raised a total of $653 million to 

fund the construction of the Haynesville Pipeline 

Expansion Project with affiliates of GE Energy 

Financial Services and Alinda Capital contributing 

$526.5 million and $126.5 million, respectively.  

In May 2009, we issued $250 million of 9.375% 

senior unsecured notes.  Later, in September, we 

issued $80 million of Series A Convertible Preferred 

Units using a portion of the proceeds to purchase an 

additional 5% interest in the Haynesville Joint Venture 

from an affiliate of GE Energy Financial Services, 

bringing our total ownership interest to 43%.  

Rounding out the year, we raised $230 million from 

an offering of common units in December.  Proceeds 

from our notes offering and common units offering 

were used to pay down a portion of the outstanding 

balance under our revolving credit facility.

Regency closed 2009 with $453 million of 

availability on our revolving credit facility, a lower 

debt/EBITDA ratio, and sufficient capacity on our 

revolving credit facility to fund our current slate of 

2010 expansion projects.  

The outlook is positive moving into 2010.

I feel confident that Regency’s strategically-located 

assets leave us well-positioned to capitalize on 

additional growth opportunities, particularly in 

several of the major shale plays.  Commodity prices 

have improved and drilling activity has increased 

significantly from its low point in the second quarter 

of 2009.  

Regency intends to spend approximately $167 

million during 2010, including our growth capital 

expenditures related to the Haynesville Joint 

Venture, to expand our asset base through organic 

growth projects. The Logansport Phase I and Phase 

II expansions in north Louisiana are targeted to 

come online by mid-year 2010, further increasing 

our fee-based gathering margin.  We are pursuing 

additional growth projects for our gathering, 

treating, transportation and compression services in 

a number of regions, but the larger opportunities 

will be focused in the Haynesville, Eagle Ford and 

Marcellus Shales.  

Our industry faced a number of unique economic and 

market circumstances in 2009, but our employees 

met these challenges with ingenuity and a “can-

do” attitude. As a result, we were able to deliver on 

our commitments, allowing us to continue to build 

unitholder value with an appreciation in our unit price 

from $8.05 on December 31, 2008, to $20.95 on 

December 31, 2009, an increase of 160%.  On behalf 

of our Board of Directors, I want to extend our sincere 

appreciation to all of our employees for their hard 

work and dedication to Regency.  In addition, I would 

like to thank you, our unitholders, for your continued 

support of Regency, and I look forward to another 

successful year in 2010.

Sincerely,

Byron Kelley

Chairman, President and CEO
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Contract Compression
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MaP legend

Ma P o F cu R R e n t as s e t s 

Regency’s diversified portfolio of assets includes gathering pipelines, an intrastate pipeline via a joint venture, 

third-party contract compression services, and treating/processing plants in Louisiana, Texas, Kansas, Oklahoma, 

Arkansas, Pennsylvania and Colorado.  These assets are located in some of the most prolific gas producing regions 

of the United States, including the Haynesville, Eagle Ford, Barnett, Fayetteville and Marcellus Shales.  
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2009 annual RePoRt
Regency’s Haughton plant in north Louisiana.
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gRow t H Fo c u s o n  
sH a l e Pl ay s

Looking ahead, we believe that increased rig 

counts and volume growth in North America will 

disproportionately occur in the shale plays, primarily 

driven by production in the Haynesville, Eagle Ford 

and Marcellus Shales. Regency sees tremendous 

opportunities to continue to grow and execute on 

our business strategy in these key shale plays.  In 

these regions, drilling economics are strong, and 

opportunities are abundant for full-service midstream 

providers like Regency, who have established assets 

and customer relationships.  

Haynesville sHale

Since the initial well results from the Haynesville 

Shale in north Louisiana became public in early 

2008, drilling activity has continued to increase 

due to the low production costs relative to other 

producing basins in North America.  There are 

currently more than 3 million acres leased in the 

Haynesville Shale and average initial production 

rates for the fourth quarter of 2009 were up 28% 

over the fourth quarter of 2008.¹  

In January 2010, the Haynesville Joint Venture 

completed construction of the Haynesville Pipeline 

Expansion Project, including the Red River Lateral, 

more than doubling the capacity of RIGS by 

contributing 1.2 Bcf/d of incremental takeaway 

capacity to the system. 

Regency has also announced Phase I and Phase II 

expansions to our Logansport Gathering System, 

which will expand our gathering and treating 

capabilities in the Haynesville Shale.  Both expansions 

to the Logansport Gathering System are expected to 

come online by mid-year 2010.  

Regency Haynesville Shale Summary:

•	 Invested	Capital:	$787	million

•	 Incremental	Pipeline	Capacity:	1.2	Bcf/d

•	 Total	Pipeline	Capacity:	2.1	Bcf/d

•	 Incremental	Gathering	Capacity:	450	–	485	MMcf/d

•	 Incremental	Takeaway	Capacity:	435	MMcf/d

•	 Treating	Capacity:	300	MMcf/d

In 2010, Regency will continue to evaluate 

additional gathering, transportation and 

compression expansion opportunities within the 

Haynesville Shale.

eagle FoRd sHale

There are currently more than 3 million acres leased 

in the Eagle Ford Shale in south Texas.2  Current 

processing economics make this rich gas shale 

play an attractive opportunity for gathering and 

processing capabilities.  Attractive condensate yields, 

which drive producer economics, are expected to 

fuel further drilling and development of the Eagle 

Ford region. 

Regency’s existing south Texas gathering 

infrastructure overlays the Eagle Ford Shale.  In 

2009, Regency connected 13 Eagle Ford wells to 

our gathering lines for approximately 45 MMcf/d 

of additional throughput. Overall volumes in 

south Texas increased by approximately 40%, 

from December 2008 to December 2009.  We 

expect south Texas volumes to further increase 

with continued drilling in the Eagle Ford Shale, 

and our relationships with producers leave 

us well-positioned to capitalize on additional 

gathering opportunities.

MaRcellus sHale

At year-end 2009, more than 600 wells had been 

drilled by producers in the Marcellus Shale in 

Pennsylvania with initial production results in the 

5-10 MMcfe/d range in the northeast part of the 

play.3  Currently, there are more than 100 drilling 

rigs in operation with most of the drilling occurring 

in Pennsylvania.4 

Regency has strong relationships with existing 

compression customers who are currently pursuing 

development opportunities in the Marcellus Shale.

In January 2010, our Contract Compression segment 

began placing horsepower in the region for field-

level compression services.   As more producers 

initiate drilling and gathering in the Marcellus Shale 

over the next few years, we believe this will generate 

significant demand for horsepower, providing an 

outstanding growth opportunity for Regency’s 

Contract Compression segment.

With the completed Haynesville Pipeline 

Expansion Project, multiple opportunities in 

south Texas, and our entrance into the Marcellus 

Shale, Regency sees significant potential for 

continued fee-based growth in 2010 and beyond. 

1 RBC Capital Markets, Haynesville-Lower Bossier Shale Weekly, Feb. 25, 2010

2 RBC Capital Markets, Eagle Ford Shale Activity Update, March 12, 2010

3 RBC Capital Markets, Marcellus Shale Activity Update, Nov. 12, 2009

4 RBC Capital Markets, Marcellus Shale Activity Update, March 10, 2010

Pipeline expansion in the Haynesville Shale in north Louisiana.

Construction on the Haynesville Pipeline Expansion Project.
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bu s i n e s s grow T h  
st R at e g i e s 

Regency’s long-term goal is to achieve investment-

grade metrics, while serving as a leading 

midstream service provider.  We believe there are 

four key components that contribute to achieving 

investment grade metrics and support Regency’s 

growth objectives.1 

obTain scale in business segmenTs: 

achieVe $400 Million oF  
adjusTed ebiTda.
Obtaining scale begins with maximizing the value 

of our existing assets.  We do this through prudent 

cost management practices and an intense focus 

on asset optimization.  Next, we will focus on 

expanding our midstream presence through organic 

growth projects that address producer demand 

in and around the key shale plays.  Finally, we will 

pursue strategic acquisitions that complement 

existing assets or provide a strategic platform for 

additional growth.

improVe business mix: 

increase fee-based business To 80%  
of adjusTed ToTal segmenT margin.
Diversifying our business segments provides 

multiple earnings streams and reduces overall risk.  

As we continue to prudently grow each of our 

business segments, our focus is to increasingly add 

fee-based assets designed to generate stable cash 

flows, and maintain a comprehensive hedging 

program to mitigate the impact of commodity 

price fluctuations.  

enhance financial sTrengTh: 

mainTain 4.0x debT/ebiTda.
It is our goal to access the capital markets 

opportunistically to further strengthen our balance 

sheet and allow for maximum flexibility in pursuing 

attractive growth projects.  We intend to raise debt 

and equity when appropriate to prudently fund 

growth projects while maintaining a conservative 

financial position.  

1 Investment grade ratings and the applicable criteria are solely determined  

by the rating agencies.

Regency employee James Nass at the Haughton plant in north Louisiana.

Regency employee Phillip Zamzow at the Tilden processing plant  
in south Texas.
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managemenT execuTion: 

relenTless focus on execuTion.
Our team is focused on achieving our financial 

and operational goals while optimizing our return 

on invested capital.  Using our strong customer 

relationships, clearly defined objectives, and 

supportive strategic planning and performance 

management processes, we are positioned to 

deliver on our promises.  

  

our employees driVe our success.
We achieve our goals due to the dedication and 

hard work of our employees.  In 2009, The Dallas 

Morning News named Regency one of the “Top 

100 Places to Work in DFW,” based on an extensive 

employee survey measuring qualities such as 

company leadership, compensation and training, 

workplace flexibility and diversity. We remain 

committed to furthering a corporate environment 

that is challenging, rewarding and motivating.

co M P R e H e n s i v e He d g i n g 
st R at e g y

As part of our business strategy, Regency believes it 

is important to minimize our exposure to commodity 

price and interest rate fluctuations through the use 

of fee-based service contracts and a comprehensive 

hedging strategy.  

In 2009, we continued to focus on increasing our fee-

based assets, and have increased our adjusted total 

segment margin derived from fees to approximately 

71% at year-end, compared to 64% and 43% at year-

end 2008 and 2007, respectively.  

In 2010, we expect approximately 74% of adjusted 

total segment margin will come from fee-based 

income, and expect only 5% of our projected 

commodity business will be exposed to commodity 

price risk.  Long-term, Regency’s goal is to generate 

approximately 80% of adjusted total segment margin 

derived from fee-based businesses. 

We have executed derivative swap contracts to hedge 

approximately 80% of NGLs, 84% of condensate and 

85% of natural gas for 2010, and approximately 33% 

of NGLs, 42% of condensate and 27% of natural gas 

exposure for 2011.

execuTed hedges by producT

Bbl/d Price ($/gal) Bbl/d Price ($/gal)

Ethane 1,558 $0.52 656 $0.51

Propane 1,037 $1.40 414 $1.00

Iso Butane 255 $1.75 - -

Normal Butane 445 $1.76 279 $1.31

Natural Gasoline 390 $2.32 157 $1.65

Bbl/d Price ($/Bbl) Bbl/d Price ($/Bbl)

WTI 650 $121.30 324 $82.46

MMbtu/d Price ($/MMbtu) MMbtu/d Price ($/MMbtu)

Natural Gas 8,000 $5.91 2,479 $6.57

 2010 2011

42%

36%

22%

FY 2007

64%19%

17%

FY 2008

71%

27%

2%

FY 2009

Fee
Based

Hedged
Commodity

Unhedged
Commodity

Regency’s processing plant in Fashing, Texas. Regency employee Todd Woodward at the Haughton plant in north Louisiana.



execuTiVe officers
 
•	 	Byron	R.	Kelley	–	Chairman	of	the	Board	of	Directors,	

President and Chief Executive Officer

•	 	Stephen	L.	Arata	–	Executive	Vice	President	and	Chief	
Financial Officer

•	 	Patrick	L.	Giroir	–	Executive	Vice	President	and	Chief	
Commercial Officer, Gathering and Processing and 
Transportation

•	 	Paul	M.	Jolas	–	Executive	Vice	President,	Chief	Legal	Officer	
and Secretary

•	 	David	G.	Marrs	–	President,	Contract	Compression	

•	 	Lawrence	B.	Connors	–	Senior	Vice	President	and	Chief 
Accounting Officer

•	 	Dennie	W.	Dixon	–	Senior	Vice	President	of	Operations,	
Gathering and Processing and Transportation

coRPoRate oFFiceRs

•			Christofer	D.	Rozzell	–	Senior	Vice	President	of	Development	
and Strategic Planning

•	 	Bret	M.	Allan	–	Vice	President	of	Treasury	and	Risk

•	 	Shannon	A.	Ming	–	Vice	President	of	Investor	Relations	and	
Corporate Finance Support

•	 	James	M.	Richter	–	Vice	President	of	Human	Resources

•	 	A.	Troy	Sturrock	–	Vice	President,	Controller

oPeRating oFFiceRs

•	 	Martin	Anthony	–	Vice	President	of	Gas	Supply	and	 
Business Development

•	 	John	Bosholm	–	Vice	President	of	Environmental	Health	 
and Safety

•	 	David	T.	Miller	–	Vice	President	of	Operations

•	 	Gary	Odem	–	Vice	President	and	Chief	Financial	Officer,	
Contract Compression

•	 	Brian	Reese	–	Vice	President	of	Construction	Services

•	 	Jacque	L.	Wolf	–	Vice	President	of	Producer	Services

board of direcTors

•	 	Byron	R.	Kelley	–	Chairman	of	the	Board

•	 	Michael	J.	Bradley

•	 	James	F.	Burgoyne

•	 	Daniel	R.	Castagnola

•	 	Rodney	L.	Gray

•	 	Paul	J.	Halas

•	 	Mark	T.	Mellana

•	 	John	T.	Mills

•	 	Brian	P.	Ward

reconciliaTion of non-gaap measures To gaap measure 

$ in thousands 2009 2008 2007

Net (loss) income  $140,489  $101,328  $(13,531)

Add (deduct):

Interest expense, net  77,996  63,243  52,016 

Depreciation and amortization  109,893  102,566  55,074 

Income tax (benefit) expense  (1,095)  (266)  931 

EBITDA (1) (2)
Add (deduct):

 $327,283  $266,871  $94,490 

Non-cash loss (gain) from derivatives 5,163 (14,708) 11,500

Loss (gain) on asset sales, net  (133,284)  472  1,522 

Income from unconsolidated subsidiary  (7,886) — —

Partnership's ownership interest in 
Haynesville Joint Venture's adjusted 
EBITDA (3)

 11,398 — —

Loss on debt refinancing — — 21,200

Other expense (income), net  2,486  1,838 13,522

Adjusted EBITDA  $205,160  $254,473  $142,234 

(1) Earnings before interest, taxes, depreciation and amortization.

(2) EBITDA varies from previously  disclosed amounts as a result of new accounting 
pronouncement that requires disclosing non-controlling interest in income separately 
on the face of the income statement.

(3) 100% of Haynesville Joint Venture’s 
Adjusted EBITDA is calculated as follows:

  Net income  $19,734 NA NA

  Add (deduct):   

  Depreciation and amortization  8,514 NA NA

  Interest expense  158 NA NA

  Other expense, net  50 NA NA

  Haynesville Joint Venture's 
  Adjusted EBITDA

 $28,456 NA NA

non-gaap adjusTed segmenT margin To gaap neT income (loss) 

$ in thousands 2009 2008 2007

Net Income (loss)  $140,489  $101,328  $(13,531)

Add (deduct):

Operation and maintenance  130,826  131,629  58,000 

General and administrative  57,863  51,323  39,713 

(Gain) loss on asset sales, net  (133,284)  472  1,522 

Management services termination fee —  3,888 —

Transaction expenses —  1,620  420 

Depreciation and amortization  109,893  102,566  55,074 

Income from unconsolidated 
subsidiary

 (7,886) — —

Interest expense, net  77,996  63,243  52,016 

Loss on debt refinancing — —  21,200 

Other income and deductions, net  15,132  (332)  (1,252)

Income tax (benefit) expense  (1,095)  (266)  931 

Total Segment Margin (4)  389,934  455,471  214,093 

Non-cash loss (gain) from 
derivatives

 (10,523)  (14,708)  11,500 

Non-cash put option expiration — —  3,059 

Adjusted Total Segment Margin (4)  379,411  440,763  228,652 

Transportation Segment Margin (4) (5) 11,714  66,888 52,548

Non-cash loss (gain) from 
derivatives

— —  (390)

Adjusted Segment Margin for 
Transportation (4) (5)

 11,714  66,888  52,158 

Contract Compression 
Segment Margin (4)

 141,028  125,503 —

Corporate & Others Segment  
Margin (4) (5) 

11,284 3,248 2,362

Inter-segment Elimination  (4,604)  (4,573) —

Adjusted Gathering and Processing 
Segment Margin (4)

$219,989 $249,697 $174,132

(4) Segment margin and adjusted segment margin vary from previously disclosed amounts 
due to functional reorganization of our segments as well as inter-segment eliminations.

(5) Transportation segment margin and adjusted transportation segment margin 
represent Regency’s 100% ownership in RIGS prior to contribution of RIGS to the 
Haynesville Joint Venture.

Regency’s Fashing processing plant in south Texas.
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American Stock Transfer  
& Trust Company
6201 15th Avenue
Brooklyn, New York 11219
800.937.5449
www.amstock.com 
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Relations
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717 North Harwood Street, Suite 3100
Dallas, Texas 75201
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Regency
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2001 Bryan Street, Suite 3700
Dallas, Texas 75201
214.750.1771
www.regencyenergy.com

dRs stateMent

What is DRS? The Direct Registration System is a form of electronic registration enabling unitholders to be directly registered on our transfer 
records maintained by our transfer agent with no need for physical certificates. This system eliminates your worry regarding maintenance 
of unit certificates. One of the primary features of DRS is that it allows units to be transferred electronically to and from your “street name” 
brokerage account. For information as to how to include your Regency units in DRS, please contact our Vice President of Investor Relations 
and Corporate Finance Support.

forward-looking sTaTemenTs

Certain matters discussed in this annual report include “forward-looking” statements within the meaning of Section 27A of the Securities 
Act of 1933, as amended and Section 21E of the Securities Exchange Act of 1934, as amended (the “Exchange Act”).  Forward-looking 
statements are identified as any statement that does not relate strictly to historical or current facts.  Statements using words such as 
“anticipate,” “believe,” “intend,” “project,” “plan,” “expect,” “continue,” “estimate,” “goal,” “forecast,” “may” or similar expressions 
help identify forward-looking statements.  Although we believe our forward-looking statements are based on reasonable assumptions 
and current expectations and projections about future events, we cannot give assurances that such expectations will prove to be correct.  
Forward-looking statements are subject to a variety of risks, uncertainties and assumptions.  These risks and uncertainties include volatility 
in the price of oil, natural gas, and natural gas liquids, declines in the credit markets and the availability of credit for the Partnership as 
well as for producers connected to the Partnership’s system and its customers, the level of creditworthiness of, and performance by the 
Partnership’s counterparties and customers, the Partnership’s ability to access capital to fund organic growth projects and acquisitions, and 
the Partnership’s ability to obtain debt and equity financing on satisfactory terms, the Partnership’s use of derivative financial instruments 
to hedge commodity and interest rate risks, the amount of collateral required to be posted from time-to-time in the Partnership’s 
transactions, changes in commodity prices, interest rates, and demand for the Partnership’s services, changes in laws and regulations 
impacting the midstream sector of the natural gas industry, weather and other natural phenomena, industry changes including the impact 
of consolidations and changes in competition, the Partnership’s ability to obtain required approvals for construction or modernization of the 
Partnership’s facilities and the timing of production from such facilities, and the effect of accounting pronouncements issued periodically 
by accounting standard setting boards. Therefore, actual results and outcomes may differ materially from those expressed in such forward-
looking information.

In light of these risks, uncertainties and assumptions, the events described in the forward-looking statements might not occur or might 
occur to a different extent or at a different time than the Partnership has described. The Partnership undertakes no obligation to update 
publicly or to revise any forward-looking statements, whether as a result of new information, future events or otherwise. 

To request additional information, please contact Regency Investor Relations.

Cert no. XXX-XXX-XXX


