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1. Includes litigation settlements of $4,000,000 in 1996.
2. Patent litigation settlement negatively impacted net income by $2,680,000 (after tax) and earnings per share by $0.02.
3. Includes litigation judgment of $2,885,000 in 2007.
4. Litigation judgment negatively impacted net income by $1,900,000 (after tax) and earnings per share by $0.01.
In thousands, except Gross profit margin, Percent of net sales on Income and Net Income, Tax rate, Return on average equity, Per share data,
Price/earnings ratio and Debt/Equity ratio. All per share data has been adjusted to reflect the two-for-one stock splits effected in the form of
100 percent common stock dividends issued to shareholders in June 1993, June 1996, June 1998 and May 2005

Summary of Operations For The Year
Net Sales
Cost of goods sold
Gross profit
Gross profit margin
Research and development expenses
Selling, general & administrative expenses
Operating income
Percent of net sales
Interest expense
Interest and other income
Income before taxes
Percent of net sales

Income taxes
Tax rate

Net income
Percent of net sales

Return on average equity
Earnings per share - diluted
Price/earnings ratio range
Weighted average common shares outstanding - diluted
Capital expenditures

Financial Position At Year-End
Cash and short-term investments
Long-term investments
Total current assets
Total current liabilities
Working capital
Plant and equipment - net
Total assets
Long-term debt, including current maturities
Shareholders' investment
Debt/equity ratio (including current maturities)
Common shares outstanding
Book value per share
Cash dividend declared per share

2007 2006 2005 2004 2003
$653,933 $572,267 $536,484 $505,666 $469,019
426,236 373,163 337,844 297,920 272,518
227,697 199,104 198,640 207,746 196,501
34.8% 34.8% 37.0% 41.1% 41.9%
50,715 41,774 35,059 30,834 26,614
38,1663 30,883 27,286 26,846 23,312
138,816 126,447 136,295 150,066 146,575
21.2% 22.1% 25.4% 29.7% 31.3%

- - - - -
40,923 32,527 23,600 15,666 11,589
179,739 158,974 159,895 165,733 158,164
27.5% 27.8% 29.8% 32.8% 33.7%
57,609 50,213 50,367 53,076 51,403
32.1% 31.6% 31.5% 32.0% 32.5%

122,1304 108,761 109,528 112,657 106,761
18.7% 19.0% 20.4% 22.3% 22.8%
16.2% 14.1% 13.5% 15.3% 16.8%
$0.854 $0.73 $0.70 $0.72 $0.69
27-17 29-17 29-22 33-21 33-17

144,070 148,494 157,031 156,721 155,369
54,524 48,193 53,533 30,535 22,248

$397,989 $328,228 $507,014 $494,880 $393,607
155,384 146,216 132,525 122,174 145,616
528,494 446,878 618,988 592,609 485,349
68,363 57,363 58,088 50,856 50,480
460,131 389,515 560,900 541,753 434,869
205,610 184,134 164,030 135,649 126,807
898,023 785,028 922,646 856,859 762,530

- - - - -
806,812 702,694 841,595 783,280 693,643

- - - - -
144,754 142,476 156,044 155,734 154,082
$5.57 $4.93 $5.39 $5.03 $4.50
$0.40 $0.37 $0.35 $0.32 $0.15

15-Year Summary of Financial Data



2002 2001 2000 1999 1998
$395,258 $310,305 $297,421 $262,155 $222,292
235,611 188,302 172,468 148,820 131,901
159,647 122,003 124,953 113,335 90,391
40.4% 39.3% 42.0% 43.2% 40.7%
22,973 20,685 16,901 13,755 10,984
21,474 19,259 17,641 14,058 12,065
115,200 82,059 90,411 85,522 67,343
29.1% 26.4% 30.4% 32.6% 30.3%

- - - - -
11,873 14,558 14,112 10,693 7,320
127,073 96,618 104,523 96,216 74,663
32.1% 31.1% 35.1% 36.7% 33.6%
41,302 31,401 33,979 31,352 24,356
32.5% 32.5% 32.5% 32.6% 32.6%
85,771 65,217 70,544 64,864 50,307
21.7% 21.0% 23.7% 24.7% 22.6%
16.3% 14.8% 19.6% 23.4% 24.5%
$0.56 $0.43 $0.47 $0.43 $0.34
30-21 40-21 43-17 41-19 32-16

153,205 151,744 151,036 149,993 147,233
32,561 45,298 21,617 21,968 24,596

$215,651 $205,644 $138,443 $94,734 $74,063
203,359 132,771 153,016 125,817 78,744
276,798 259,858 190,556 138,216 115,357
29,060 20,985 19,691 16,470 14,847
247,738 238,873 170,865 121,746 100,510
124,983 110,862 81,920 71,338 59,360
609,173 506,823 428,129 337,673 254,890

- - - - -
573,640 479,001 402,104 317,051 237,008

- - - - -
152,443 150,344 148,582 146,825 144,518
$3.76 $3.19 $2.71 $2.16 $1.64

- - - - -

1997 1996 1995 1994 1993
$186,328 $148,708 $111,566 $89,762 $63,664
118,941 93,583 67,767 51,319 38,452
67,387 55,125 43,799 38,443 25,212
36.2% 37.1% 39.3% 42.8% 39.6%
9,079 7,538 5,958 4,904 4,176
10,825 15,7481 12,879 10,567 7,182
47,482 31,840 24,962 22,972 13,854
25.5% 21.4% 22.4% 25.6% 21.8%

- - - - 8
4,707 3,642 2,969 1,698 900
52,189 35,482 27,931 24,670 14,746
28.0% 23.9% 25.0% 27.5% 23.2%
16,959 11,519 9,036 8,204 4,901
32.5% 32.5% 32.4% 33.3% 33.2%
35,230 23,9632 18,895 16,466 9,845
18.9% 16.1% 16.9% 18.3% 15.5%
23.4% 21.5% 22.7% 27.2% 23.2%
$0.24 0.172 $0.14 $0.12 $0.07
28-17 40-16 25-14 36-19 60-17

143,923 142,049 137,022 135,951 133,949
16,383 16,424 4,862 6,160 3,393

$41,131 $48,534 $34,277 $19,331 $13,307
70,291 33,945 32,146 26,282 13,612
75,919 72,696 68,611 36,685 27,067
14,591 11,361 14,050 8,986 5,530
61,328 61,335 42,011 27,699 21,537
42,239 31,575 18,942 17,173 13,699
189,783 140,378 109,244 80,739 55,191

- - - - -
173,205 127,804 94,672 71,375 49,547

- - - - -
141,597 138,997 135,167 132,076 129,694
$1.22 $0.92 $0.70 $0.54 $0.38

- - - - -



To Our Shareholders
We are pleased to report that we

posted record net sales, net earnings and earn-

ings per share for the year ended December

31, 2007. As you can all imagine, this per-

formance did not come easily, but if you’ve

been a longtime shareholder of Gentex Corpo-

ration (“Gentex” or the “Company”), I believe

that you’ll understand that we are known for

our perseverance, even in very volatile markets.

We completed the year by reporting a

14 percent increase in record net sales to

$653.9 million compared with $572.3 million

for the year ended December 31, 2006. We ex-

ceeded our beginning of the year expectations

for top line growth, primarily due to a richer

mix of products that we shipped during the

year, including SmartBeam®, the intelligent

high-beam headlamp assist system that we

started shipping in the 2005 model year, and

the new Rear Camera Display (RCD) Mirror,

which we started shipping this year. Each of

those products have incremental average sell-

ing prices that are at least three times higher

than the price of one base feature auto-dim-

ming rearview mirror, and there appears to be

market demand for each.

The Company’s sales continued to

grow, despite reduced vehicle production lev-

els at the traditional “Big Three” automakers

in North America. Our business strategy many

years ago was to work to diversify our cus-

tomer base so that eventually our percentage

of business with each automaker would ap-

proximately reflect that automaker’s percent-

age of global market share, and we believe that

we are on our way to doing that. We also have

an excellent portfolio of high value-added

products to offer our customers, and a number

of those products are just starting to get some

traction, such as SmartBeam® and the new

RCD Mirror.

For the year ended December 31,

2007, net income increased by 12 percent to a

record $122.1 million compared with $108.8

million in calendar year 2006. Earnings per

share on a fully diluted basis increased by 16

percent to a record 85 cents for the year ended

December 31, 2007, compared with 73 cents

in calendar 2006.

During calendar year 2007, the Com-

pany’s financial results were negatively im-

pacted by approximately $4.8 million (pre-tax,

reported in Engineering, Research and Devel-

opment Expense) in legal expenses related to

litigation between the Company and K.W.

Muth and Muth Mirror Systems LLC (collec-

tively “Muth”). The litigation related to exte-

rior mirrors with turn signal indicators. A trial

took place in Wisconsin in July 2007, and in

December 2007, the Court found that Muth’s

February 27, 2008

Fred T. Bauer, Chairman of the Board
and Chief Executive Officer



patents were invalid and unenforceable, and

that Gentex’s Razor Mirror product does not

infringe Muth’s patents at issue in the suit.

However, the Court did find that Gentex had

breached the agreement between the two com-

panies and entered a judgment against Gentex

in the amount of $2.9 million for breach of

contract. In accordance with generally ac-

cepted accounting principles, the Company

recorded a pre-tax charge of $2.9 million in

the fourth quarter of 2007.

On February 15, 2008, the Company

entered into a Settlement And Release Agree-

ment And Covenants Not To Sue (“Agree-

ment”) with Muth that is subject to

Bankruptcy Court approval. Per the Agree-

ment, the parties agreed to settle the Court’s

judgment against Gentex for damages related

to breach of contract at a reduced amount of

$2,550,000, compared with the original

$2,885,000 judgment originally entered by the

Court. In addition, under the Agreement the

parties agreed to grant the other party a ten-

year covenant not to sue for each company’s

core business, to release each other from all

claims that occurred in the past, and not appeal

the Court’s rulings. Once theAgreement is ap-

proved by the Bankruptcy Court, the adjust-

ment to the original judgment for damages will

be reflected in the Company’s financial results

for the first quarter of 2008. The original judg-

ment was reflected in the Company’s financial

results for the year ended December 31, 2007.

Gentex anticipates that the Bankruptcy Court

will approve the Agreement.

The Company’s gross margin in-

creased from 2006 to 2007, primarily due to

higher top-line growth, allowing the Company

to leverage its fixed overhead, as well as pur-

chasing cost reductions and manufacturing

yields, which were partially offset by annual

price reductions to the Company’s customers.

In the fourth quarter of 2007, the

Company reached an agreement in the ordi-

nary course of business to be the sole supplier

of RCD Mirrors for model years 2011 to 2015

for a large customer. The Company has not

yet announced any RCD Mirror business

awards with that customer at this time.

For the year ended December 31,

2007, auto-dimming mirror unit shipments to

customers in North America increased by 10

percent to approximately 6.7 million com-

pared with the same period last year. North

American light vehicle production declined by

two percent for the year ended December 31,

2007, compared with the same period in 2006.

For the year ended December 31,

2007, auto-dimming mirror unit shipments to

offshore customers increased by 16 percent to

approximately 8.5 million compared with the

same period last year. Light vehicle produc-

tion in Europe increased by six percent, and

production increased by three percent in Japan

and Korea for the year ended December 31,

2007, compared with the same periods in 2006.

Automotive revenues increased by 15

percent to $630.1 million for the year ended



December 31, 2007, compared with the same

period in 2006. Fire Protection revenues were

approximately flat at $23.8 million year over

year.

We continue to make significant

progress with adding high value-added fea-

tures to our interior auto-dimming mirrors,

such as SmartBeam and the RCD Mirror.

These features are the primary reasons for the

growth in Engineering, Research and Devel-

opment Expense, which we believe is an indi-

cator of new business that we will begin

shipping in two to three years going forward.

In addition, we made our first prototype ship-

ments for the dimmable windows for the new

Boeing 787 Dreamliner series of aircraft. Fol-

lowing are updates on each feature.

SmartBeam

SmartBeam is the high beam head-

lamp assist system that the Company devel-

oped and introduced in the 2005 model year.

For the 2007 calendar year, the Company

shipped approximately 304,000 SmartBeam

units, which was at the lower end of our expec-

tations, primarily due to production cuts on light

vehicles in North America. Option rates have

remained strong at 25-30% on average. For the

2008 calendar year, we currently expect to ship

approximately 350,000 to 400,000 SmartBeam

units. There are a number of follow-on Smart-

Beam programs for existing and new customers

scheduled for the 2009 calendar year.

Rear Camera Display (RCD) Mirror

The Company’s RCD Mirror consists

of a proprietary liquid crystal display (LCD)

device that shows a panoramic video view of

objects behind the vehicle in real time. When

the vehicle is put in “reverse”, the display il-

luminates and automatically appears through

the rearview mirror’s reflective surface to give

a high resolution, bright-colored image. The

image is generated by a camera or cameras

placed in a protected area at the rear of the ve-

hicle. When the vehicle is put in “drive”, the

display in the mirror automatically disappears.

The ability to automatically have the display ap-

pear through the automatic-dimming mirror’s

surface is made possible by utilizing proprietary

“transflective” coatings developed by Gentex.

The RCD Mirror is currently offered

as original equipment as a stand-alone option

on four Ford and Lincoln programs, as well as

on the Kia Mohave for the Korean market.

The RCD Mirror is also offered on a number

of port- or dealer-installed programs. The

Company shipped approximately 65,000 RCD

Mirror units in calendar year 2007, and cur-

rently estimates that it will ship between

250,000 and 300,000 in calendar year 2008.

Based on the Company’s current forecast,

Gentex estimates that RCD Mirror shipments

could more than double in calendar year 2009

compared with calendar year 2008.

The automakers currently offering

Gentex’s RCD Mirror are doing so absent any

legislation with respect to expanding the field



of view on light vehicles so that drivers can

detect objects directly behind their vehicles,

and made the decision to offer the product be-

fore any legislation was pending or adopted.

There currently is pending legislation, called

the “Kids Transportation Safety Act of 2007,”

which passed in the U.S. House of Represen-

tatives and was introduced into the U.S. Sen-

ate on December 19, 2007. This Bill orders

the Secretary of Transportation at the National

Highway Traffic Safety Administration

(NHTSA) to initiate rulemaking to revise the

federal standard to expand the field of view on

light vehicles in the United States so that driv-

ers can detect objects directly behind vehicles.

The requirements may be met by the use of ad-

ditional mirrors, sensors, cameras or other

technology. NHTSA has conducted some in-

dependent studies already and appears to us to

be leaning toward the use of camera-based

systems, such as the RCD Mirror that the

Company offers. It appears that the Bill has

sufficient momentum to pass in the U.S. Sen-

ate and to be signed into law sometime during

2008. Once it is signed into law, the timeline

is approximately seven years from the date of

the initiation of rulemaking by NHTSA until

automotive manufacturers will be required to

comply with the rules.

Based on the interest level of current

customers and those with whom we have de-

velopment programs, absent any legislation,

we currently expect adoption by many au-

tomakers in the near future. If the legislation

does pass, we believe that automakers will

want to comply with the new regulations at the

beginning of a vehicle cycle (to avoid addi-

tional tooling costs later in the vehicle’s

cycle). Most vehicle cycles run five to six

years, on average.

Dimmable Aircraft Windows

We began shipping prototype parts for

the first test planes for the Boeing 787 Dream-

liner series of aircraft at mid year 2007. Boe-

ing has now announced two delays for the

final deliveries of aircraft to customers. The

latest information is that the first planes will

go into service in early 2009. Based on Boe-

ing’s latest communication to us as a supplier,

we are expected to deliver our first production

shipment in early 2008. Other aircraft manu-

facturers have expressed interest in this tech-

nology and we continue to work on those

potential programs with PPG Aerospace.

Other Technologies

As noted above, the Court's decision

that Gentex's new Razor exterior mirror prod-

uct does not infringe Muth's patent is good

news for the Company moving forward, as it

allows Gentex to provide auto-dimming mir-

rors with Razor turn signals and other value-

added features in the exterior mirror. The

Company has also begun shipping non-auto-

dimming exterior mirrors with a side blind

zone feature in low volume.



We have additional programs for non-

auto-dimming exterior mirrors forecasted to

start shipping in 2008, with additional pro-

grams slated for calendar year 2009. In addi-

tion, at a customer’s request, we are shipping

Gentex’s proprietary microphone units that are

being incorporated into prismatic non-auto-

dimming interior mirrors. We do not expect

those units or revenues to be significant in

2008.

Future Products

The Company continues to invest in

engineering, research and development in the

area of new products that utilize CMOS image

sensors (camera on a chip) products that will

sense a number of different obstacles in the

vehicle’s path, white line detection (lane de-

parture warning), etc. Each of these sensors

requires different degrees of resolution (for in-

stance, the Company’s SmartBeam product re-

quires a very low-level resolution camera –

basically a very sophisticated light sensor,

whereas white line detection will require a

high-resolution camera-type sensor). The

Company’s approach to the market has always

been to work toward developing low-cost

products that automakers may sell to con-

sumers in the millions, as opposed to signifi-

cantly higher-cost products that will likely

only penetrate the top 5-10 percent of the mar-

ket. We continue to proceed with product de-

velopment with this philosophy in mind, and

are hopeful that we will be successful in de-

veloping competing, lower-cost products com-

pared to the higher-cost products that some

other manufacturers are working toward.

Future Estimates

For calendar year 2008, we anticipate

that our top line growth will increase by ap-

proximately 10 percent over the same prior-

year period, based on the current forecast for

product mix, light vehicle production levels

and take rates. Based on the current forecast,

the Company’s gross margin for all of calen-

dar year 2008 could improve by 25 to 50 basis

points compared with the gross margin re-

ported for calendar year 2007, primarily de-

pending upon top line growth and purchasing

cost reductions. The Company is hopeful that

those items, along with Value Added Value

Engineering (VAVE) initiatives and improved

yields, will offset inevitable annual customer

price reductions.

The Company’s current 2008 forecast

is based on CSM’s preliminary mid-January

forecast for light vehicle production in the first

quarter of 3.6 million units for North America,

5.6 million units for Europe and 4.0 million

units for Japan and Korea. Based on that same

forecast, CSM is expecting light vehicle pro-

duction of 14.4 million units for North Amer-

ica, 21.9 million units for Europe and 14.9

million units for Japan and Korea for calendar

year 2008.



About This Report

One thing you’ll definitely notice with

this annual report is that we decided this year to

do a “Form 10-K Wrap” instead of a signifi-

cantly more expensive annual report, but have

continued to provide certain popular supple-

mental material (such as the 15-Year Summary

of Financial Data). We took this step to reduce

the dollars spent on the annual report and redi-

rect those dollars to marketing projects that we

hope will accelerate the sales of auto-dimming

mirrors and advanced electronic features.

We’ve received good feedback from the major-

ity of our shareholders as we move toward com-

plete electronic communication, but felt it was

important to ease our way into it. For those in-

dividuals who desire to see more graphic and

colored materials related to our products, we

urge you to visit our web site at http://www.gen-

tex.com. For the latest update that we are using

with shareholders and potential investors, please

click on “Investor Information” and look at the

presentation that is located in the menu on the

left side of that page.

In closing, as you can see, we have

many “irons in the fire”, and we are excited

about our business prospects going forward.

We’ve gone through several tough years at Gen-

tex, primarily due to new product introductions

and declining light vehicle production in North

America. We now are also faced with overall

deteriorating economic conditions in the U.S.,

which ultimately impacts the world markets.

We hope that the U.S. Congress and

Senate can come up with some non-partisan so-

lutions to stimulate the economy and get it back

on a good growth track. That’s not only good

for business, but especially for individuals who

need jobs.

Thank you for your continued interest

and ownership of Gentex shares. We think that

there’s a bright future for those shareholders

with a long-term perspective.

Best regards,

Fred T. Bauer, Chairman of the Board

and Chief Executive Officer

Safe Harbor Statement

This annual report contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the
Securities Exchange Act, as amended, that are based on management's belief, assumptions, current expectations, estimates and projections about the global
automotive industry, the economy, the impact of stock option expenses on earnings, the ability to leverage fixed manufacturing overhead costs, unit shipment
and revenue growth rates, gross margins, and the Company itself. Words like “anticipates,” “believes,” “confident,” “estimates,” “expects,” “forecast,” “likely,”
“plans,” “projects,” and “should,” and variations of such words and similar expressions identify forward-looking statements. These statements do not guarantee
future performance and involve certain risks, uncertainties, and assumptions that are difficult to predict with regard to timing, expense, likelihood and degree of
occurrence. These risks include, without limitation, employment and general economic conditions, the pace of automotive production worldwide, the mainte-
nance of the Company’s relative market share, competitive pricing pressures, currency fluctuations, the financial strength of the Company's customers, supply
chain disruptions, potential sale of OEM business segments or suppliers, the mix of products purchased by customers, the ability to continue to make product
innovations, the success of certain newer products (e.g. SmartBeam®, Z-Nav® and Rear Camera Display Mirror), and other risks identified in the Company's
filings with the Securities and Exchange Commission. Therefore, actual results and outcomes may materially differ from what is expressed or forecasted.
Furthermore, the Company undertakes no obligation to update, amend, or clarify forward-looking statements, whether as a result of new information, future
events, or otherwise.
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Corporate Headquarters

Gentex Corporation
600 N. Centennial Street
Zeeland, Michigan 49464
616-772-1800

Analyst/Investor Contact

Connie Hamblin,
Corporate Secretary and Vice
President, Investor Relations
and Corporate Communications
Gentex Corporation
600 N. Centennial Street
Zeeland, Michigan 49464
616-772-1800

Legal Counsel

Varnum Riddering, Schmidt
and Howlett LLP
Bridgewater Place
333 Bridge Street, N.W.
Grand Rapids, Michigan 49503

Independent Registered Public
Accounting Firm

Ernst & Young LLP
Suite 1000
171 Monroe Avenue, N.W.
Grand Rapids, Michigan 49503

Form 10-K

The Company’s Annual Report
filed with the Securities Exchange
Commission on Form 10-K will
be provided without charge to any
shareholder upon written request.
It is also available electronically
through the Company’s web site
at http://www.gentex.com.

Gentex Common Stock

The Company’s common stock trades on
The NASDAQGlobal Select Market. The
common stock has traded under the
symbol GNTX since December 1981.
As of February 1, 2008, the Company’s
144,609,387 shares of common stock
were owned by 2,387 recordholders.

The Company does not have a
direct stock purchase plan. Shares
of the Company’s common stock must
be purchased through a stock broker or
other registered securities
representative.

Inquiries or address changes related to stock
certificates should be directed toAmerican
StockTransfer&Trust Company.

Transfer Agent

American Stock Transfer
& Trust Company
59 Maiden Lane
New York, New York 10038
800-937-5449

Annual Meeting

The Annual Meeting of Shareholders
of Gentex Corporation will be held at
4:30 p.m. EST, Thursday, May 15, 2008,
at The Pinnacle Center, Hudsonville,
Michigan.

Vote Your Shares Online

To register to vote your shares online,
visit the following Internet address and
follow the directions on this site:

https://proxyvote.com

Gentex Market Participants
As of February 1, 2008
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Ameritrade, Inc.
Assent LLC
Automated Trading Desk
Automated Trdg Desk Brok
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Bear, Stearns and Co Inc
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Bloomberg Tradebook LLC
BMO Capital Markets Corp.
BNP Paribas Securities Corp.
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Citigroup Global Markets Inc.
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Credit Suisse Securities USA
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Deutsche Banc Alex Brown
Domestic Securities, Inc.
E*Trade Capital Markets LLC
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EWT, LLC
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First Clearing, LLC
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GFI Securities LLC
Goldman, Sachs & Co.
Instinet, LLC
Integrity Trading, Inc.
Interactive Brokers LLC
Intrade, LLC
Investment Technology Group
J.J.B. Hilliard, W.L. Lyons
J.P. Morgan Securities Inc.
Jane Street Markets
Jefferies & Company, Inc.
Jefferies Execution Services
Kellogg Capital Group LLC
Keybanc Capital Markets Inc.
Knight Equity Markets, L.P.
Lehman Brothers Inc
Lime Brokerage LLC
Liquidnet, Inc.
Maple Partners USA, Inc.
Maxim Group LLC
Merrill Lynch Professional
Merrill Lynch, Pierce, Fenner
Midwood Securities, Inc.
Millenco
Morgan Stanley & Co., Inc.
National Financial Services
NeoNet Securities, Inc.
NYFIX Millennium, L.L.C.

Octeg, LLC
Penson Financial Services
Pershing LLC
Pulse Trading Inc.
RBC Capital Markets Corp
Robert W. Baird & Co Inc
Rom-Bo Trading Co.
Sandford C. Bernstein & Co.
SG Americas Securities LLC
Shoreline Trading Group
Susquehanna Capital Group
TD Professional Execution
Thomas Weisel Partners
Timber Hill Inc.
UBS Securities, LLC
Wachovia Capital Markets
Wedbush Morgan Securities Inc
Weeden and Co. Inc.
William Blair & Co.
Wood Gundy Corp.
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