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BusinessesenterprisesWholesale Families & individuals

We tailor solutions for our business 
customers to meet their specific needs 
– from high-capacity IP Ethernet for 
large businesses to Web services for 
small businesses.

We provide the high-capacity data 
circuits and IP expertise to meet our 
enterprise customers’ needs for  
bandwidth-intensive, customized  
data solutions and IP-based services.

We invest in LightCore, our regional 
fiber network, and other advanced  
IP technologies to meet our whole-
sale customers’ needs for traffic 
aggregation, network problem- 
solving and low operating costs.

The Dougan Family
We provide the Dougans with  
voice communications, digital  
television and high-speed Internet 
access at a great value through  
the convenience of our Simple 
Choice™ bundle. 

Great Southern Wood
We provide high-speed, high- 
bandwidth communications  
services to Great Southern Wood, 
enabling them to serve hundreds  
of retailers across the southern  
United States from seven full- 
service plants and five produc- 
tion facilities.

BadgerNet
We helped the state of Wisconsin 
transition to a first-of-its-kind, state-
of-the-art, converged voice, data 
and video network to serve schools, 
colleges, libraries, museums, tribal 
nations and other authorized users 
across the state.

Suddenlink™ Communications
Through our LightCore network,  
we provide reliable and flexible band-
width transport services to a variety  
of companies such as Suddenlink™ 
Communications.

Talk in the communications industry often centers on new technologies, regulation or competition. While  

we are actively involved in these areas, the focus within CenturyTel revolves around something different. We  

are focused on creating broadband, communications and entertainment solutions that work for our customers, 

and delivering those solutions with a personal touch. We are making strategic investments in network tech- 

nology and customer care capabilities so we are the broadband provider of choice today, tomorrow and in  

the years to come.

We create broadband solutions that work for…

Barbara shuttlesworth
Suddenlink™ Communications

stephen hartman
CenturyTel Vice President,  
Carrier Sales

ronald a. hagen
Wisconsin Indianhead  
Technical College

mary ehrsam
CenturyTel Manager –  
Major Accounts

Chris Godwin
Great Southern Wood

Brian Garner
CenturyTel Plant Technician

darren and leah dougan
Marion, Louisiana

Christina Broyles Johnston
CenturyTel Customer Service

We provide our residential custom-
ers with an array of choices to meet 
their needs for reliable voice, high-
speed data and entertainment  
services at the best possible value 
with the convenience of one bill. 
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The past year was both challenging and rewarding for CenturyTel. 

Several key forces continued to transform the communications industry 

during 2006 – the deployment of Internet Protocol (IP) technologies, 

new competitors offering a broader array of products and services, and 

industry consolidation. At CenturyTel, we maintained our focus on creat-

ing the right solutions for our customers, making strategic investments in 

our network assets and providing excellent customer care. This focus 

enabled us to deliver solid financial results and increase value for our 

shareholders, even in these challenging times. 

In 2007, we will continue to adapt and realign our strategies to ensure 

success as our industry evolves. We believe the next 18 to 24 months will 

be a pivotal time for the communications industry and we are taking the 

necessary steps to remain poised to respond to emerging market and 

regulatory developments.

a pivotal time in 

teleCommuniCations

Advanced IP-based technologies have led 

the transformation of the telecommunications 

industry. The implementation of these tech-

nologies has already created more open net-

work architectures and has led to increased 

competition for traditional voice and data  

services. Customers in most markets now face 

many choices in both service providers and 

service packages. Service packages have grown 

from a narrow offering of voice communica-

tions and related features to a broad array of 

voice, data and entertainment services. 

We believe IP technologies will signifi-

cantly mature over the next two years,  

resulting in increased certainty regarding cost 

economics and product viability. We expect 

there will be significant advances in the devel-

opment of new IP-based services and wireless 

broadband technologies such as WiFi and 

WiMAX, expanding service offering opportuni-

ties and the size of our addressable market. 

Cable television companies should substan-

tially complete their VoIP service roll-out, 

enabling CenturyTel to better evaluate and 

strengthen our competitive strategies. Finally, 

we believe there will be solid progress in  

regulatory policy concerning matters such as 

To Our Shareholders

We expect there will be significant advances in 
the development of new IP-based services and 
wireless broadband technologies such as WiFi 
and WiMAX, expanding service offering opportu-
nities and the size of our addressable market.

We believe the next 18 to 24 months will be a  
pivotal time for the communications industry 
and we are taking the necessary steps to remain 
poised to respond to emerging market and  
regulatory developments.

2006 HIGHLIGHTS

Net Cash Provided by 
Operating Activities
in millions

793

02

1,068

03

956

04

965

05

841

06
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phantom traffic, universal service funding  

and inter-carrier compensation. 

As this unfolds, we anticipate greater  

clarity into the market dynamics that will  

drive our operating and investment strategies. 

We are working today to ensure CenturyTel  

is in the best possible strategic position 

throughout this pivotal time and in the years 

ahead. We are building a high-quality broad-

band network infrastructure, strengthening 

our customer relationships and maintaining 

our financial flexibility so we can move quickly 

and decisively when opportunities arise. 

BuildinG a stronG  

BroadBand position 

Our history of strategic and consistent 

investment in our network infrastructure has 

resulted in a high-quality, broadband-capable 

network that positions CenturyTel to meet 

customer needs today and in the future. We 

believe broadband will be the key enabler for 

future growth at CenturyTel and we continue 

to enhance our broadband capabilities to 

deliver the home networking, managed net-

work services, advanced IP and Ethernet  

solutions that we anticipate will drive our  

success. We have developed a well-defined 

broadband roadmap to guide our decisions  

We added more than 120,000 high-speed Internet 
customers during 2006 and our high-speed Inter-
net penetration reached 22.4 percent at the end 
of 2006, up from 15.1 percent at year-end 2005.

Our history of strategic and consistent investment in our network infrastructure has resulted in a  
high-quality, broadband-capable network that positions CenturyTel to meet customer needs today  
and in the future.

as the industry continues to evolve from a 

switched, narrow-band platform to an IP-

enabled broadband platform.

CenturyTel’s access line density is among 

the lowest in the industry at approximately  

12 lines per square mile; yet, at the end of 

2006, we had enabled nearly 79 percent of  

our access lines for broadband services. We 

added more than 120,000 high-speed Internet 

customers during 2006 and our high-speed 

Internet penetration reached 22.4 percent at 

the end of 2006, up from 15.1 percent at year- 

end 2005.

High-speed Internet Customers
in thousands

53

02

83

03

143

04

249

05

369

06

Broadband Deployment
% of total access lines

59

02

63

03

71

04

75

05

79

06



�      CenturyTel  2006 Annual  Review

At the end of 2006, CenturyTel’s fiber 

network covered more than 29,000 route 

miles. In addition, in December 2006, we 

announced our intent to acquire Madison 

River Communications Corp. Its high-quality 

network provides service to more than  

170,000 access lines which are 99 percent 

broadband-enabled with greater than 30 per-

cent high-speed Internet penetration as of 

year-end 2006. This acquisition also includes 

access to a 2,400 route-mile fiber network that 

is complementary to our existing operations. 

Our fiber network – a very valuable asset – 

enables us to further develop the broadband 

services we offer our customers and gives us 

significant control over our transport costs. 

However, CenturyTel does more than 

simply invest in network infrastructure – we 

are also working to deliver new services that 

improve the quality of life and contribute to 

the economic development of the communi-

ties we serve. For example, in Vail, Colorado, 

we launched a unique mesh-WiFi broadband 

wireless system in November in partnership 

with the town. This cutting-edge broadband 

service offers speeds up to 100 Mbps to cus-

tomers in this popular ski destination and  

confirms our ability to expand our addressable 

market through strategic edge-out opportuni-

ties. We expect to deploy broadband wire- 

less service in additional markets in 2007  

and beyond.

We also partnered with a development 

group and the city of Branson, Missouri, to 

create the first “CenturyTel Smart Park,” which 

will offer Metro Ethernet services with future 

plans to provide managed data services to  

the 350-acre Branson Commerce Park. We  

will continue to seek innovative ways to 

deploy applications and services over our 

broadband networks and to partner with our 

communities and others who, like CenturyTel, 

are investing in the future of small cities and 

rural America.

strenGtheninG our  

Customer relationships

Our employees are experienced, dedi-

cated and important assets of CenturyTel. 

They understand our markets and are com-

mitted to providing excellent service to our 

customers with a personal touch. We believe 

this is a key differentiator for CenturyTel. Over 

the last several years we have made significant 

investments in both our back office systems 

and our employee training. Our goal is to  

continuously improve our service to make  

it easier for every customer to do business 

with CenturyTel.

Of course, an important part of a strong 

customer relationship is providing the prod-

ucts and services customers want. CenturyTel 

offers customers the ability to choose bundles 

of discounted services that best meet their 

needs with the convenience of one bill. We 

believe the value of this approach to our cus-

tomers is reflected in the fact that approxi-

mately 28 percent of our customers were in 

one of our Simple Choice™ bundles at the end 

of 2006, an increase of over 45 percent from 

year-end 2005. Providing choice, convenience 

and value through bundles along with deliver-

ing consistent, excellent customer care are key 

factors in our continuing efforts to build 

strong, lasting customer relationships.

maintaininG our  

FinanCial FlexiBility

In 2006, CenturyTel generated nearly  

$841 million in cash flow from our operations. 

We maintain a consistent focus on generating 

strong cash flows as we continually work to 

align our cost structure with our revenue 

streams. We also utilize a disciplined capital 

To Our Shareholders (continued)

Our employees are experienced, dedicated and 
important assets of CenturyTel. They understand 
our markets and are committed to providing 
excellent service to our customers with a per-
sonal touch.

Capital Expenditures
in millions

386

02

378

03

385

04

415

05

314

06

Stockholders’ Equity
in millions

3,088

02

3,479

03

3,410

04

3,617

05

3,191

06

Cash Returned to Shareholders 
Through Common Stock Repurchases 
and Common Dividends
in millions

30

02

32

03

432

04

583

05

831

06
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deployment philosophy that focuses on 

enhancing our strategic position and providing 

attractive returns on invested capital. We 

expect the acquisition of Madison River will  

be accretive to free cash flow even before 

anticipated synergies, while only modestly 

increasing our leverage.

While we continue to seek attractive 

growth opportunities, we also work to main-

tain a strong balance sheet and return cash  

to our shareholders. During 2006, CenturyTel 

invested more than $300 million in network 

enhancements and returned more than  

$830 million to our shareholders through 

share repurchases and dividends. We were also 

able to retire more than $60 million in debt. 

We believe CenturyTel is in an excellent finan-

cial position – with a strong balance sheet and 

healthy cash flows – to capitalize on growth 

opportunities in the next 18 to 24 months.

drivinG shareholder returns

Over the past ten years, CenturyTel has 

delivered a total shareholder return of more 

than 240 percent, among the highest in our 

industry over that period of time. During the 

past three years, we returned more than  

$1.8 billion to our shareholders through share 

We believe CenturyTel is in an excellent financial 
position – with a strong balance sheet and 
healthy cash flows – to capitalize on growth 
opportunities in the next 18 to 24 months.

GLOSSARY

Advanced IP services – services, such as IP  
Virtual Private Networks and IP Centrex, built on 
the basic TCP/IP standard protocol that leverages 
the ubiquity and scale of IP. 

Ethernet services – services provided over local 
area and wide area networks built upon the IEEE 
802.3 standard.

Home networking – the use of a residential local 
area network to enable the connection and integra-
tion of multiple computing, control, monitoring, 

and communication devices to distribute content 
and Internet connectivity throughout one’s home.

Managed services – the provision of third party 
day-to-day management responsibility of data,  
network and other communications-related ser-
vices for customers with the goal of improving  
the effectiveness and efficiency of customers’ 
operations.

Phantom traffic – communications traffic that  
is unidentifiable, mislabeled or improperly routed 
over the public switched telephone network.

repurchases and dividends and reduced our 

common shares outstanding by more than  

20 percent.

We are clearly committed to using all of 

our assets to drive long-term shareholder value. 

a dynamiC, suCCessFul  

CommuniCations provider

Our investments in our networks, our 

financial and operational discipline and our 

strong focus on our customers have enabled 

us to successfully navigate the significant 

transformation in our industry. We have also 

been blessed with an outstanding group of 

employees who care about our customers  

and understand our business. 

We believe our Company is well-posi-

tioned to capitalize on opportunities as the 

future of the telecommunications industry 

becomes more clearly defined. We look for-

ward to the opportunities and challenges that 

lie ahead and appreciate the support of you, 

our owners.

Glen F. post, iii

Chairman and CEO

WiFi – (Wireless Fidelity) the underlying tech- 
nology of wireless local area networks based on 
the IEEE 802.11 specifications and developed  
primarily for portable communications devices.

WiMAX – (Worldwide Interoperability for 
Microwave Access) a standards-based tech- 
nology complying with the IEEE 802.16 specifica-
tions expected to enable wireless multimedia 
applications and provide a viable last mile  
wireless broadband solution.
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Offering Wholesale Network Solutions 

We understand the competitive dynamics of today’s communica-

tions industry and manage our fiber assets to take advantage of market 

conditions. Through our LightCore network, we provide a full-range of 

transport services to our wholesale customers. We deliver outstanding 

reliability and flexibility that meet the highest operating standards of 

some of the largest communications carriers in the country. 

We serve the nation’s leading Interexchange Carriers (IXCs),  

Internet Service Providers (ISPs), Competitive Local Exchange Carriers 

(CLECs), wireless service providers and cable system operators such  

as Suddenlink™ Communications. We provide private-line services  

to Suddenlink™ Communications in multiple bandwidths – all over  

a self-healing, ring-protected SONET network architecture. 

One of the Most Extensive Fiber Networks in the Central United States

We have invested in IP technologies and fiber assets to ensure  

our LightCore network is well-positioned to serve our wholesale and  

enterprise customers. Currently, our network covers more than  

10,700 route miles and more than 640 points of presence in large  

and small markets in the central United States. We have deployed  

IP functionality along 3,300 miles of our fiber network, giving us  

additional efficiencies in providing Internet services and IP private-line 

services. With our capacity to aggregate network traffic, we believe  

LightCore can drive economies of scale as we deploy emerging tech- 

nologies and develop next-generation applications and services.

Wholesale solutions
•

Deploying Networks

Our LightCore network links dozens of  
smaller, underserved markets with large  

hub cities and provides competitive access to  
key bandwidth aggregation points.

•
We have the expertise and fiber assets to  
provide transport services, private lines,  

metro area network services, optical wavelength  
services and Metro Ethernet to our wholesale  

and enterprise customers.
• 

Our field technical support team is  
positioned at strategic locations along our  
fiber routes to maintain network integrity  

and quickly respond to emergencies.

The investments we’ve made in our 
LightCore network and customer  
care capabilities enable us to meet  
our wholesale customers’ needs for 
traffic aggregation, network problem-
solving and cost control.

We expanded our points of  
presence in Louisiana and Texas  
in 2006, enabling us to serve  
our existing customers in addi-
tional locations as well as add  
new customers.
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Wholesale revenues in 2006 
increased more than 20 percent 
over 2005.

20% Our LightCore network includes more than  
10,700 route miles of fiber and has more than 
640 carrier points of presence. This network also 
includes metro fiber networks in 20 markets. 

Jeff strout
Suddenlink™ Communications

increase
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Bringing Advanced Solutions to Enterprises

In August 2006, the State of Wisconsin became the first state in  

the nation to offer advanced communications services over a single 

statewide voice, data and video network to schools, colleges, libraries, 

museums, tribal nations and other authorized users. Through the new 

BadgerNet Converged Network, hundreds of thousands of workers,  

students, citizens and businesses now have new choices in how they 

communicate, learn and conduct business.

Under a contract awarded by the State of Wisconsin, CenturyTel  

and the other members of the Wisconsin BadgerNet Access Alliance 

began work in October 2005 to replace three separate networks with a 

new communications infrastructure using IP Ethernet technology. The 

technology offers proven advantages in cost, scalability and adaptability. 

The Move to an IP World

In one of the most complex state communications projects ever 

undertaken, CenturyTel installed switches at 517 customer sites, installed  

Ethernet switches in 121 central offices and connected 118 independent 

communications companies to six newly installed CenturyTel aggrega-

tion nodes. After 10 months of migration work, the new BadgerNet  

Converged Network became operational. The new network provides 

high-capacity data capability and dynamic bandwidth, up to 1 Gbps,  

to support current and emerging applications. As demonstrated with 

BadgerNet, CenturyTel is ready to assist each of our enterprise customers 

as they evaluate, select and migrate to the technology solutions that  

best meet their unique requirements.

enterprise solutions
•

Sophisticated Technologies

We continually invest in our LightCore regional  
fiber network and IP-based technologies  

so we can meet our enterprise customers’ needs  
for increased bandwidth, customized data  

solutions and IP expertise.
•

With high-speed data transmission capabilities  
from 3 Mbps up to 1 Gbps, our Metro Ethernet  
offering enables businesses to connect multiple  
locations, transmit significant data volumes at  

high speeds and simplify their networks.
•

We build and operate WiFi networks to  
bring advanced communications capabilities  
to municipalities. We will continue to explore  

wireless broadband technologies to ensure  
we are positioned to offer these services  

to our customers.
•

Our skilled sales and sales engineering teams  
provide our customers with the expert advice  

and support needed to operate effectively  
in the IP world.

With our experience in  
IP-based communications, 
we can help enterprises 
successfully migrate to  
the most advanced net-
work technologies.

Our customized data solutions 
including Ethernet, LAN/WAN,  
private networking, virtual private 
networking and dedicated Internet 
access continue to experience strong 
demand among healthcare, educa-
tional and municipal enterprises.
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In 2006, we implemented an 
advanced citywide mesh-WiFi  
solution for Vail, Colorado that 
provides free Internet access up  
to 300 Kbps anywhere in town, 
with higher speeds available at 
affordable prices.

ashley orf and Jacob van de voort
Wisconsin Indianhead Technical College
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Connecting Your Business to the Marketplace

From humble beginnings, Great Southern Wood has enjoyed  

phenomenal growth based on the reputation it has earned for  

producing superior pressure-treated pine building products. Great 

Southern Wood serves the southern United States with seven  

full-service plants and five production facilities. Serving hundreds  

of retailers across the region from multiple locations takes  

sophisticated planning, coordination and flexibility. 

CenturyTel provides Great Southern Wood with a variety of 

advanced communications services that enable high-speed, high- 

bandwidth data transmission. With dedicated-facility access for long  

distance and Metro Ethernet services, Great Southern Wood can  

more effectively and efficiently manage production, inventory and  

shipping operations across all of its facilities. As a result, retailers  

and builders not only have access to superior pressure-treated pine  

building products, they are available at the right time, in the right  

place and at an affordable price.

Tailored Solutions for Businesses

Whether a business operates out of multiple facilities or a single  

storefront, or employs hundreds of workers or just one; CenturyTel  

has the business solutions needed to stay connected and in step with  

the marketplace. We offer high-end Ethernet and virtual private net- 

working to large businesses. We offer Voice Mail and Web services to  

small businesses. With every service comes our employees’ expertise and 

dedication to make each and every customer experience a positive one.

buSiNeSS SoluTioNS
•

Reliable bandwidth

Providing reliable broadband service and  
tailored applications is the key to building lasting  

relationships with our business customers.
•

We provide our business customers with  
high-speed data transmission and bandwidth  

to help them manage multiple locations.
•

We work to provide small business customers,  
who typically do not have IT departments,  

with packaged services for their Web presence,  
PC protection and communications needs.

Our broadband capability  
allows us to provide feature-rich 
services tailored to the size and 
communications needs of each 
business customer.
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We integrate multiple  
services like enhanced 
Voice Mail, high-speed 
Internet and Centrex  
to simplify operations  
for our business customers.

We communicate with our  
small business customers  
through distribution and  
advertising channels that  
target their unique needs.

Jimmy rane
Great Southern Wood
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Delivering the Right Choices for Your Home

We are proud to provide Darren Dougan and his family in Marion, 

Louisiana with the communications services they need for their busy 

lives. Through the value and convenience of a Simple Choice™ bundle, 

the Dougans receive local and long distance voice communications,  

digital television and high-speed Internet access from CenturyTel.  

The Dougans can talk regularly with friends and family in Canada and 

Germany, and their two young children can enjoy multiple entertain-

ment choices. As an insurance agent, Darren can use high-speed Internet 

service to work from home when he must juggle work and child care 

responsibilities. Our goal is to provide every residential customer we 

serve with the same valuable, convenient service that the Dougans enjoy.

Lifestyle Solutions

Whether our customers telecommute from a small rural town or  

live and work in a medium-size city, we are providing the communica- 

tions and entertainment solutions they need to live the lifestyles they 

choose. We continue to invest in our networks so we can offer high-

speed Internet service to more customers. We continue to test switched 

digital video technologies so that as technology matures, we can offer  

a variety of entertainment choices. Additionally, we continue to invest  

in our customer care capabilities through system enhancements and 

employee training. We know that while customers appreciate and expect 

advanced communications, it’s our personal touch that sets us apart.

residential solutions
•

Convenient Service

We continue to expand the services available  
in our Simple Choice™ bundles so we can  

provide the right selection at the best value  
with the convenience of one bill.

•
Our new unlimited long distance plan is  

adding value to our residential customers with  
more than 165,000 customers signing up for this  

service in 2006.
•

Satellite television service is now available to  
virtually all the households we serve.

•
We expanded our switched digital video trial  

to evaluate alternative technologies  
to make TV service available over our  

existing network assets.

We provide bundled services to  
meet our customers’ needs. The  
number of residential customers 
choosing bundled service grew  
37 percent since year-end 2005.
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48%
We believe excellent customer care is a 
key differentiator in competitive markets. 
While many companies provide a broad 
array of communications services, our 
employees focus on providing personal 
customer service that strengthens cus-
tomer relationships.

We added more than 120,000 high- 
speed Internet customers during 2006,  
an increase of 48 percent. Nearly 79 per-
cent of our access lines were broadband-
enabled at year-end 2006.

increase

darren dougan and sons
Marion, Louisiana
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Driving Shareholder Returns

Even as the communications 

industry continues to evolve, we 

are taking steps to ensure we are 

well positioned to deliver on our 

commitments to our shareholders. 

Here are five reasons we believe 

CenturyTel is in a strong position 

to continue to drive shareholder 

value in the coming years. 

1 Our solutions provide the 
service our customers need 
at the best possible value. 

2 Our broadband position  
is strong.

We offer proven technologies in tailored  

solutions that meet the specific requirements 

of each customer segment – wholesale,  

enterprise, business and residential. In many 

cases, our solutions – in terms of transmission 

speed or bandwidth – outperform competi-

tive offerings of similar cost. In every case, we 

strive to deliver a more personal and positive 

experience to our customers. Going forward, 

we will continue to focus on meeting cus-

tomer needs with advanced technologies; 

delivering value-based solutions that work; and 

providing service with a consistently caring 

and personal touch. Bottom line, we believe 

this differentiates us from our competitors and 

enables us to consistently meet our commit-

ments to our shareholders.

We have consistently invested in our infra-

structure – shortening loops, deploying fiber 

deeper into our networks and implementing 

the most advanced, proven technologies. Over 

the last five years, we’ve invested approxi-

mately $1.9 billion in our networks and back 

office systems. As a result, our network infra-

structure is high quality and our broadband 

position is strong. Nearly 79 percent of our 

local exchange access lines are broadband-

enabled. We can leverage our fiber assets 

including LightCore and our metro fiber net-

works to expand our broadband services and 

extend our reach to new customers in new 

markets. Becoming the broadband provider  

of choice to each of our customers is impor-

tant to our future success. We believe our 

high-quality network assets and focus on out-

standing customer care help position us as the 

broadband provider of choice in the small-to-

mid-size cities we serve.
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3 We have the financial  
flexibility to succeed. 4 We operate under  

unifying principles that 
guide all our actions.

5 We have a proven track 
record of success.

CenturyTel has a successful history of generat-

ing strong cash flows. Our employees do an 

excellent job of managing our operating costs  

by helping to ensure our operations remain 

efficient and competitive. As a result, we  

generate sufficient cash to invest in growth 

opportunities and maintain an optimal capital 

structure. We use a disciplined approach to 

acquisition opportunities and when reason-

able opportunities do not exist, we have 

shown a strong commitment to return cash  

to our shareholders. Over the past three years, 

we returned more than $1.8 billion to our 

shareholders through share repurchases and 

dividend payments. As a result, we have the  

financial flexibility to take appropriate actions 

as technologies mature and regulatory issues 

are resolved.

We have a clear set of values in our organiza-

tion. Our unifying principles are fairness, hon-

esty and integrity, commitment to excellence, 

positive attitude, respect, faith and persever-

ance. We encourage our employees to live  

our values each day. They are experienced  

and truly care about our customers. Our 

employees also own approximately five  

percent of the outstanding stock of our com-

pany through our benefit plans. As a result, 

employee interests are fully aligned with the 

interests of our customers and shareholders. 

We believe this alignment, along with our  

unifying principles, creates an organization  

that works efficiently and effectively to maxi-

mize shareholder value the right way – by 

doing whatever it takes to provide our  

customers with the best possible service.

We have a history of consistently executing 

our business plans and delivering shareholder 

value. We have provided communications  

services for more than 75 years, beginning in 

1930 when we served just 75 customers in 

rural Louisiana. Now in 25 states, we continue 

to align our strategies according to our cus-

tomers’ wants and needs. We have a strong 

leadership team that has worked together  

for many years. We have experienced and  

dedicated employees who understand 

advanced technologies and know how to 

deliver them to our customers. The product 

has been solid financial results and reliable 

shareholder returns. We will build upon that 

proven track record – and the knowledge 

gained from it – as we work to create share-

holder value in the years ahead.



��      CenturyTel  2006 Annual  Review

CenturyTel Leadership

stacey W. Goff
Senior Vice President,  
General Counsel and 
Corporate Secretary

r. stewart ewing, Jr.
Executive Vice  
President and Chief 
Financial Officer

david d. Cole
Senior Vice President –  
Operations Support

michael e. 
maslowski
Senior Vice President 
and Chief Information 
Officer

Glen F. post, iii
Chairman of the Board 
and Chief Executive 
Officer

Karen a. puckett
President and  
Chief Operating 
Officer
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Directors 

Glen F. post, iii (1,* 6) 
Chairman of the Board and 
Chief Executive Officer, 
CenturyTel 
Monroe, Louisiana 
Joined Board: 1985 

harvey p. perry (1) 
Vice Chairman of the Board and 
Retired Telephone Executive 
Monroe, Louisiana 
Joined Board: 1990 

William r. Boles, Jr. (5) 
Executive Officer, Director and 
Practicing Attorney, 
The Boles Law Firm 
Monroe, Louisiana 
Joined Board: 1992 

virginia Boulet (2, 3*) 
Special Counsel, 
Adams and Reese, LLP 
New Orleans, Louisiana 
Joined Board: 1995 

Calvin Czeschin (1, 5, 6) 
President and Chief Executive Officer, 
Yelcot Telephone Company and 
Ultimate Auto Group  
Mountain Home, Arkansas 
Joined Board: 1974 

James B. Gardner (1, 2,* 4, 6*) 
Senior Managing Director, 
SAMCO Capital Markets 
Dallas, Texas 
Joined Board: 1981 

W. Bruce hanks (2, 5*) 
Consultant, 
Graham, Bordelon and Co., Inc. 
Monroe, Louisiana 
Joined Board: 1992 

Gregory J. mcCray (5) 
Chief Executive Officer, 
Antenova Limited 
Moline, Illinois 
Joined Board: 2005 

C. G. melville, Jr. (3, 4*) 
Private Investor 
New Orleans, Louisiana 
Joined Board: 1968 

Fred nichols (2, 4) 
Retired Cable Executive 
Tyler, Texas 
Joined Board: 2003 

Jim d. reppond (1, 3) 
Retired Telephone Executive 
Mountain Home, Arkansas 
Joined Board: 1986 

Joseph r. Zimmel (2) 
Retired Investment Banker 
Greenwich, Connecticut 
Joined Board: 2003 

Committees 
(1) Executive 
(2) Audit 
(3) Nominating and Corporate Governance 
(4) Compensation 
(5) Risk Evaluation 
(6) Special Pricing 
*Denotes chairperson



 

Financial Highlights

Operating Revenues from 
Continuing Operations
in millions

1,972

02

2,368

03

2,407

04

2,479

05

2,448

06

Book Value Per Share

21.55

02

24.04

03

25.70
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28.11
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Income from 
Continuing Operations
in millions

194

02

345
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337

04

334
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370

06

Diluted EPS from 
Continuing Operations

1.35

02

2.35

03

2.41

04

2.49

05

3.07

06

Dollars, except per share amounts, and shares       �-year  
in thousands �00� �00� �00� �00� �00� CAGR(�)

Operating revenues from continuing operations $ 2,447,730  2,479,252  2,407,372  2,367,610  1,971,996  7.8%

Operating income from continuing operations $ 665,538  736,403  753,953  750,396  575,406  9.4%

Depreciation and amortization $ 523,506  531,931  500,904  503,652  450,197  3.5%

Income from continuing operations $ 370,027  334,479  337,244  344,707  193,533  13.6%

Net income $ 370,027  334,479  337,244  344,707  801,624  1.5%

Diluted earnings per share from continuing operations $ 3.07 2.49 2.41 2.35 1.35 17.5%

Diluted earnings per share $ 3.07 2.49 2.41 2.35 5.56 1.8%

Net cash provided by operating activities from continuing operations $  840,719   964,739   955,831   1,067,964   793,434  8.0%

Capital expenditures $  314,071   414,872   385,316   377,939   386,267  (6.3%)

Repurchase of common stock and common dividends paid $  831,011   583,225   432,475   31,618   29,757  96.7%

Book value per share $ 28.11 27.54 25.70 24.04 21.55 11.3%

Dividends per common share $ 0.25 0.24 0.23 0.22 0.21 4.6%

Average diluted shares outstanding   122,229   136,087   142,144   148,779   144,408  (3.0%)

Total assets $  7,441,007   7,762,707   7,796,953   7,895,852  7,770,408  

Long-term debt $  2,412,852   2,376,070   2,762,019   3,109,302  3,578,132  

Stockholders’ equity $  3,190,951   3,617,273   3,409,765   3,478,516  3,088,004

Telephone access lines   2,094,000   2,214,000   2,314,000   2,376,000  2,415,000

High-speed Internet customers   369,000   249,000   143,000   83,000  53,000

(1) Five-year compounded annual growth rate

Full financial statements, along with certifications required under the Sarbanes-Oxley Act of 2002, the New York Stock Exchange rules and management’s discussion and analysis of financial condition and results of 
operations, are provided in our 2007 Proxy Statement (“Proxy Statement”) and 2006 Annual Report on Form 10-K (“Form 10-K”) filed with the Securities and Exchange Commission. The Proxy Statement will be 
mailed to shareholders.

A copy of our Form 10-K can be obtained at no charge by contacting our Investor Relations Department at 800.833.1188 or by accessing our Web site at www.centurytel.com.

In addition to historical information, this Annual Review includes certain forward-looking statements that are subject to uncertainties that could cause our actual results to differ materially from such statements.  
Please refer to our Form 10-K for the year ended December 31, 2006 for a description of these and other uncertainties related to our business.
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CenturyTel Services

Wireline

Fiber (Lit)

Fiber (Dark)

Competitive Markets

Madison River Exchanges

Madison River Fiber

•  Wireline/Broadband

 CenturyTel provides wireline-based com-

munications services to customers in small-

to-mid-size cities in 21 states. Our goal is  

to be the broadband provider of choice by 

delivering the advanced voice, data and 

Internet communications services our  

customers need at the best possible value, 

and by striving to make every customer 

experience a positive one. Nearly 79 percent  

of our local exchange access lines are broad-

band-enabled. We make consistent, strate-

gic investments in our network assets – 

shortening loops, deploying fiber deeper 

into our network and implementing 

advanced technologies – so that we  

can continue to strengthen our broad- 

band position.

•  Fiber

 Our regional fiber network, LightCore, is  

one of the most extensive fiber networks in 

the central United States. It covers more 

than 10,700 route miles. LightCore links doz-

ens of smaller markets with large hub cities, 

providing competitive access to key band-

width aggregation points. 

•  Competitive Markets

 In our competitive local exchange business, 

we operate metro fiber networks in 20 mar-

kets in the Midwest and South. As in other 

markets, we provide bundled services to 

enable our customers to receive the  

services they need at the best possible  

value, with the convenience of one bill.

•  Madison River exchanges and fiber

 In December 2006, CenturyTel announced 

the acquisition of Madison River Communi-

cations Corp. Madison River serves more 

than 170,000 access lines on its 99 percent 

broadband-enabled network and includes 

access to a 2,400 route mile fiber network 

that will be complementary to CenturyTel’s   

existing network.
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Further inFormation 

Call 800.833.1188 Monday through Friday  

from 8 a.m. to 5 p.m. Central Time for stock-

related inquiries. Certain financial information 

can also be found on CenturyTel’s Corporate 

Web site at www.centurytel.com. To obtain  

a copy of CenturyTel’s Annual Report on  

Form 10-K at no charge, contact: 

Tony Davis 

Vice President of Investor Relations 

CenturyTel, Inc. 

100 CenturyTel Drive 

Monroe, Louisiana 71203 

800.833.1188 Telephone 

318.388.9064 Fax 

tony.davis@centurytel.com 

dividend reinvestment plan 

By participating in CenturyTel’s Dividend  

Reinvestment and Stock Purchase Service  

(the Service), shareholders may purchase  

common stock with their reinvested dividends 

at market price. In order to participate in this 

plan, individuals must own at least one share 

of CenturyTel stock registered in their name. 

Under this service, shareholders pay no  

commission or handling charge for purchases 

made with reinvested dividends or those made 

under the optional cash purchase provision. 

Optional payments must be at least $25 per 

payment with a maximum of $150,000 per  

calendar year. Optional payments may be 

made at any time by check or money order,  

or monthly via direct debit. Upon request, 

shareholders can obtain information on the 

Service directly from CenturyTel or from  

our Transfer Agent. 

tr ansFer aGent

Computershare Investor Services, L.L.C. 

Dividend Reinvestment Department 

P.O. Box A3309 

Chicago, Illinois 60690-3309 

800.969.6718  

annual meetinG 

CenturyTel’s annual meeting of 

shareholders will be held Thursday, 

May 10, 2007, at 2 p.m. Central Time 

at the following location: 

Corporate Headquarters 

100 CenturyTel Drive 

Monroe, Louisiana 71203 

tr adinG and dividend  

inFormation 

    Dividends 
2006 High  Low  Close  Declared 

1st 
Quarter  $39.90  $32.54  $39.12  $.0625 

2nd 
Quarter  40.00  34.79  37.15  .0625 

3rd 
Quarter  40.14  35.38  39.67  .0625 

4th 
Quarter  44.11  39.34  43.66  .0625 

    Dividends 
2005 High  Low  Close  Declared 

1st 
Quarter  $35.47  $32.31  $32.84  $.0600 

2nd 
Quarter  35.00  29.55  34.63  .0600 

3rd 
Quarter  36.50  33.20  34.98  .0600 

4th 
Quarter  35.28  31.14  33.16  .0600 

Centurytel,  inC. stoCK 

CenturyTel’s common stock is listed on 

the New York Stock Exchange under the 

symbol CTL. 

proJeCted dividend dates* 

 Record Date  Payment Date 

1st 
Quarter  March 12, 2007  March 23, 2007 

2nd 
Quarter  June 4, 2007  June 15, 2007 

3rd 
Quarter  September 4, 2007  September 17, 2007 

4th 
Quarter  November 27, 2007  December 10, 2007 

* Subject to discretion of the CenturyTel, Inc. 
 Board of Directors.

Shareholder Information
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CenturyTel, Inc.

100 CenturyTel Drive

Monroe, Louisiana 71203

800.833.1188

www.centurytel.com


