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Letter from the CEO

To Our Shareholders:

2017 was a transformative year for Bluerock Residential Growth REIT (“BRG”) as we laid a solid foundation for the 

next stage of our growth. As the largest shareholders of BRG common stock and equivalents, the management 

team remains singularly focused on creating shareholder value by acquiring, managing, and selectively developing 

an institutional quality portfolio of highly amenitized live - work - play multifamily communities in knowledge-economy, 

growth markets. 

We are pleased to report that portfolio performance remains strong and we continue to maintain a sizable pipeline of 

accretive deals through which to grow our earnings. Underlying multifamily fundamentals remain favorable with rental-

biased millennials expected to drive significant new household formation over the next 15-years as new housing 

supply remains in line with the long term historical average.

2017 Milestones

In 2017 we crossed several important milestones related to the enhancement of our platform. These will enable 

us to better capitalize on favorable industry fundamentals and meet our growth objectives. Among the year’s 

accomplishments we highlight our (i) portfolio growth and refinement, (ii) balance sheet improvement, (iii) ongoing 

access to a unique source of growth capital, and (iv) management internalization. 

Portfolio Growth and Refinement 

BRG remains committed to a disciplined capital allocation process. We seek high 

quality operating assets with core plus value creation opportunities, as well as 

development deals that present an opportunity for Bluerock to earn compelling 

returns while limiting our downside exposure via our mezzanine and preferred 

investments. During 2017 we deployed approximately $339 million of capital in 

real estate transactions, including $208 million in equity for the acquisition of 12 properties comprising more than 

4,400 units, and $124 million in eight mezzanine and preferred investments in development properties comprising 

more than 2,000 units. 
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At the same time, we sold several properties to further improve our portfolio composition and unlock additional shareholder 

value. During the year, we completed approximately $219 million in dispositions, generating IRRs between 22% and 38%. We 

will continue to seek to dispose of assets where appropriate, enabling us to recycle capital accretively into assets that can 

further enhance our portfolio and earnings potential. 

Balance Sheet Improvement 

The REIT’s financial flexibility, including the ability to access cost-effective capital, is a key element of Bluerock’s strategy and 

is a critical component of our success. In 2017 we established a bank line of credit of $150 million with a lending syndicate 

led by several major money center banks. The line provides us with increased flexibility to finance and grow our portfolio and 

provides us more efficient cash management.   

Access to a Unique Source of Growth Capital 

One of BRG’s advantages is our access to cost efficient, accretive non-traditional capital. Our non-traded Series B preferred 

offering provides a continuously-offered, cost-effective source of growth capital for the REIT. The non-traded preferred has a 

6% coupon and allows us to execute on our pipeline of accretive transactions with an efficient and steady capital source.

Management Internalization

At the time of the BRG IPO in 2014, we announced our intent to internalize management when the REIT had grown 

sufficiently in size to support an internalized infrastructure. We were able to accomplish this goal in the fourth quarter of 

2017 and expect to see several important benefits as a result. Among these, the internalization should enable the REIT 

to recognize greater economies of scale related to general and administrative expenses as we grow. The internalization 

also better aligns the interests of management with those of stockholders and provides an opportunity to expand BRG’s 

institutional shareholder base by making the REIT accessible to those institutions that invest only in REITs with internally 

managed structures.

2017 Performance

In 2017 we saw significant growth in our operational metrics, as total revenues and 

Net Operating Income (NOI) grew a considerable 52% and 36%, respectively in 

conjunction with our 20 new investments in 2017 (both acquisition and mezzanine/

preferred).  On a same store basis, which applied to only eight of the portfolio’s 

properties in 2017, revenues grew 3.7% and NOI was up 3.6%. In 2017 we reported 

Adjusted Funds from Operations (AFFO) per share of $0.56, compared to $0.85 in the prior year. The year-over-year decline 

 Continued on page 3

Total Revenues

52%

Portfolio NOI

36%
was attributable in part to the timing difference between raising capital, divesting assets, 

and investing the available cash late in the year. Those late fourth quarter investments, 

however, positioned us well going forward. As we progress through 2018, we have already 

begun to see AFFO benefit from the increasing earnings capability of these acquisitions 

as we implement operational and capital improvements. 
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A Differentiated Platform

Bluerock’s investment strategy is differentiated by our target markets, product type and approach to capital access and 

deployment.

At the core of our strategy is the Knowledge Economy. We seek investments in properties located in growth markets 

supported by intellectual capital-driven industries such as healthcare, technology, finance, education, entertainment, trade 

and high value manufacturing. These markets typically generate above-average employment and wage growth, while providing 

a growing source of qualified renters. The residents at our properties, many of whom are knowledge economy workers, are 

often well-educated and well compensated, with a preference to rent rather than own. Demand from this cohort continues to 

increase, and, despite some uptick in multifamily construction, there remains a favorable, ongoing supply-demand imbalance 

in most of our target markets.

Wage Growth: Knowledge-Based Jobs
˜4x Non-Knowledge-Based Jobs Since 1975
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Source: The Brookings Institution: America's Advanced Industries

Our investments focus on the top 40 markets, excluding the big six coastal cities (which we exclude because of their lower 

yields), and we seek properties that are in good proximity to employment hubs.

Also key to our strategy is our focus on delivering the ‘lifestyle’ live-work-play communities favored by the knowledge-economy 

employee. Our communities create opportunities to interact and socialize in on-trend, upscale, amenity-rich environments, in 

keeping with the preferred lifestyle choice for our target demographic.  

Finally, we focus on opportunities that enable us to create value rather than purchasing stabilized deals at full auction 

prices. Our deployment of capital includes an active, hands-on approach to asset management throughout the full life cycle 

of every deal. We leverage our experience, relationships, and deal-making creativity to source and execute on a deep pipeline 

of attractive opportunities. As a result, we have been able to engage successfully on discounted purchases, value-add 

transactions (those requiring renovations or repositioning), and new developments in prime locations.
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Ramin Kamfar
Chairman of the Board, CEO and President,
Bluerock Residential Growth REIT, Inc.

Looking Ahead: The Next Opportunity

Management and the board are confident in BRG’s forward outlook. As of June 30, 2018 the BRG management team owned 

approximately 22% of outstanding common shares and equivalents, making the management team the largest stakeholder 

in the REIT. Furthermore, in the first quarter of 2018, the board authorized a share repurchase program of up to $25 million. 

This share repurchase authorization is part of our 2018 capital allocation plan and underscores our conviction in the value 

of the equity, as well as our commitment to creating value for shareholders. We note that we now have a sustainable 

dividend that is covered by recurring AFFO, which provides an appropriate balance between returning capital to shareholders 

and retaining capital to invest in our portfolio and growing net asset value. 

We have built a robust portfolio of young, institutional assets in growth markets centered around an expanding knowledge 

economy. Many of these assets are continuing to ramp and are just beginning to realize the benefits of our operational 

expertise. Our outlook remains positive from an operational perspective as well as a market growth perspective and our 

growth pipeline is robust, in part due to our unique approach to mezzanine and preferred investments in development 

properties. We expect NOI to continue to strengthen throughout 2018 as we improve operations, implement renovations, 

and ultimately stabilize our new properties at improved levels. We remain focused on stellar execution as we seek to close 

the gap on our valuation discount to NAV. 

We thank all of our employees for their unwavering commitment and hard work and we thank you, our investors, for your 

confidence in our team and your ongoing support. I am excited about what lies ahead for Bluerock Residential Growth REIT.

Sincerely,
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BRG Annual Report: Apartment  Market  Outlook

Apartment sector fundamentals remain strong and we remain optimistic 
for the coming year. Despite multiple Federal Funds rate increases 
and expected additional increases, most economic indicators point to 
continued growth for the US, including strong employment and rising 
wages. Even with the addition of 1.37 million apartments over the 
last five years, the convergence of steady job creation, above-trend 
household formation and elevated single-family home prices is projected 
to keep demand strong. Notably, the recent upswing in supply seems 
to be leveling, with approximately 380,000 units delivered in 2017 as 
compared to an expected 335,000 units in 2018. Despite the additions 
to the national inventory in this latest development cycle, national 
average apartment rents have risen 23.2% in the last five years, while the 
vacancy rate remains near 5%, a testament to robust renter demand1. 

The millennial cohort continues to dominate renter demand and the rate 
at which millennials form households may accelerate, commensurate 
with the strengthening of the economy. Millennials, including those aged 
between 20 and 34 years old, are characterized by a greater tendency 
to rent. The bias is so strong, the Urban Institute projects that 39% 
of all households will be renter households by 2030, up from 34% in 
2010. This bias is driven both by choice and by other economic realities. 
Limitations on mortgage availability and the recent interest rate rise 
combined with higher housing prices should suppress the homeownership 
rate for younger households. Future growth in renter demand could be 
generated from the 30%-45% of millennials within our target markets who 
are still living at home with parents but who are expected to create new 
households going forward. We note as well increasing demand from the 
Baby Boomer cohort, many of whom are now downsizing and relocating to 
highly amenitized communities as well.

Notably, Millennials' tastes and preferences, as well as those of other 
renter groups, are continuing to evolve. While much new development 
has been urban infill and much of the legacy development suburban in 
nature, the new concept of 'surban' has made its way into the lexicon of 
place. Surban locations have urban-like amenities but are located outside 
central urban cores. They have the advantages of urban and suburban 
living, with proximity to employment centers, transportation hubs, 

2017 Portfolio Snapshot

Plantation Park | Lake Jackson, TX

Sands Parc | Daytona Beach, FL

The Links at Plum Creek | Castle Rock, CO

Wesley Village | Charlotte, NC

shopping, dining and entertainment, yet are situated close to parks and natural areas with abundant recreation. These 
features appeal to millennials and other renters, offering convenient, mixed-use, walkable environments to live, work 
and play. The evolution of surban areas is a trend into which many of our properties fit comfortably, and we continue to 
track this trend actively as we explore new markets and new opportunities.

With positive demographic trends, low vacancy rates, rising rents and the continued appetite for vibrant, amenity-rich 
rental communities, we foresee multiple opportunities for BRG in the coming years, and we remain optimistic that 
these trends will continue to create strong demand for our communities into the foreseeable future.

1 Source: Marcus & Millichap Multifamily Investment Forecast, 2018
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Portfolio Detail

(1) Ashton Reserve includes the acquisition in Dec 2015 of Ashton II consisting of 151 units for a purchase price of $21.8 million. (2) Park & Kingston includes the acquisition in 
Nov 2015 of Park & Kingston Phase II consisting of 15 units for a purchase price of $2.9 million. (3) Alexan CityCentre, Alexan Southside Place, Helios, and Lake Boone Trail are 
preferred equity investments with an option to convert into partial ownership upon stabilization.  APOK Townhomes, Crescent Perimeter, Domain, Flagler Village, Vickers Village, 
and West Morehead are mezzanine loan investments. Additionally, APOK Townhomes, Domain, and West Morehead have an option to purchase an indirect property interest upon 
maturity.  Whetstone is currently a preferred equity investment providing a stated investment return. (4) Property is currently under development.  

Portfolio as of 12/31/2017 - Consolidated Operating Properties 

Acquired Property Name Location  Units Occupancy 
   

Jan 2016 ARIUM at Palmer Ranch Sarasota, FL    320 96.6%
Oct 2016 ARIUM Glenridge (formerly Nevadan) Atlanta, GA  480 93.8%
Nov 2014 ARIUM Grandewood Orlando, FL    306 97.4%
Jan 2016 ARIUM Gulfshore Naples, FL    368 98.6%
Oct 2017 ARIUM Hunter's Creek Orlando, FL  532 97.9%
Oct 2017 ARIUM Metrowest Orlando, FL  510 98.0%
Aug 2015 ARIUM Palms Orlando, FL    252 97.2%
Oct 2016 ARIUM Pine Lakes Port St. Lucie, FL    320 95.6%
Jul 2016 ARIUM Westside Atlanta, GA    336 94.3%
Aug 2015 Ashton Reserve(1) Charlotte, NC    473 92.6%
Sept 2017 Citrus Tower Orlando, FL    336 93.2%
Oct 2012 Enders Place at Baldwin Park Orlando, FL    220 96.8%
Dec 2016 James on South First Austin, TX    250 92.0%
Jun 2017 Marquis at Crown Ridge San Antonio, TX    352 92.3%
Jun 2017 Marquis at Stone Oak San Antonio, TX    335 94.0%
Jun 2017 Marquis at The Cascades Tyler, TX    582 91.6%
Jun 2017 Marquis at TPC San Antonio, TX    139 95.0%
Oct 2017 Outlook at Greystone Birmingham, AL    300 89.7%
Mar 2015 Park & Kingston(2) Charlotte, NC    168 94.0%
Feb 2017 Preston View Morrisville, NC    382 93.5%
Dec 2016 Roswell City Walk Roswell, GA    320 94.7%
Oct 2015 Sorrel Frisco, TX    352 94.6%
Oct 2015 Sovereign Fort Worth, TX    322 92.5%
Nov 2016 The Brodie Austin, TX    324 90.7%
Nov 2017 The Mills Greenville, SC    304 88.8%
Mar 2016 The Preserve at Henderson Beach Destin, FL    340 91.5%
Sept 2017 Villages at Cypress Creek Houston, TX    384 95.3%
Mar 2017 Wesley Village Charlotte, NC    301 90.4%

2017 Consolidated Operating Properties Subtotal:   9,608 94.1%

Portfolio as of 12/31/2017 - Mezzanine/Preferred Investments(3) 

Jul 2014 Alexan CityCentre (4) Houston, TX    340     -
Jan 2015 Alexan Southside Place (4) Houston, TX    270     -
Sept 2016 APOK Townhomes (4) Boca Raton, FL      90     -
Dec 2016 Crescent Perimeter (4) Atlanta, GA    320     -
Nov 2015 Domain (4)  Garland, TX    299     -
Dec 2015 Flagler Village (4) Fort Lauderdale, FL 384     -
May 2015 Helios (4) Atlanta, GA    285     -
Dec 2015 Lake Boone Trail (4)  Raleigh, NC    245     -
Dec 2016 Vickers Village (4) Roswell, GA      79     -
Jan 2016 West Morehead (4) Charlotte, NC    286     -
May 2015 Whetstone Durham, NC    204 91.7%

2017 Mezzanine/Preferred Investments Subtotal:   2,802

2017 Total Portfolio:   12,410 

Portfolio: 2018 Acquisitions 
Mar 2018 The Links at Plum Creek Castle Rock, CO    264
May 2018 Sands Parc Daytona Beach, FL    264
Jun 2018 Plantation Park Lake Jackson, TX  238
    
2018 Total:                                                       766 
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Summary of Recent Sales

    Sale Price BRG Net Proceeds 
Property Location Date Sold Units (in millions) (in millions) IRR

Village Green of Ann Arbor Ann Arbor, MI 2/22/17 520  $  71.4  $13.6  38%

Lansbrook Village Palm Harbor, FL 4/26/17 621 $  82.4 $19.1 25%

Fox Hill Austin, TX 5/24/17 288 $  46.5 $16.4 26%

MDA Apartments Chicago, IL 6/30/17 190 $  18.3 $11.0 22%

Total/Weighted Average                          1,619 $218.6 $60.1 27%

07

Financial Operations Summary

(1) Certain amounts in prior year same store presentation have been reclassified to conform to the current period presentation.

(2) See "Property Net Operating Income" beginning on page 10 of our Annual Report for a reconciliation of same store NOI, non-same store NOI and 
 Total NOI to net loss attributable to common stockholders and a discussion of how management uses this non-GAAP financial measure.

       2017    2016        $       %
Property Revenues (1)        

 Same Store   $37,329 $35,995  $   1,334      3.7%
 Non-Same Store     77,925   45,029     32,896    73.1%

 Total property revenues         $ 115,254                    $81,024  $ 34,230    42.2%
          

Property Expenses (1)        

 Same Store   $14,582 $14,038   $     544      3.9%
 Non-Same Store    33,372   17,483     15,889    90.9%

 Total property expenses         $  47,954 $31,521                       $16,433    52.1%
          

 Same Store NOI  $22,747 $21,957   $     790      3.6%
 Non-Same Store NOI    44,553   27,546     17,007    61.7%

Total NOI (2)  $67,300 $49,503   $17,797    36.0%

    Year Ended
    December 31,                                 Change
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(1) See "Non-GAAP Financial Measures" beginning on page 9 of this 2017 Annual Report for a discussion of how management uses these 
     non-GAAP financial measures.

FINANCIAL PERFORMANCE AND INFORMATION
A copy of BRG’s Annual Report on Form 10-K, filed with the Securities and Exchange Commission, is available without charge at www.sec.gov and at 
www.bluerockresidential.com or by written request to the Company at its corporate headquarters.

FORWARD LOOKING STATEMENTS
This Annual Report contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995 and other federal 
securities laws. These forward-looking statements are based on BRG’s present expectations, but these statements are not guaranteed to occur. 

Furthermore, BRG disclaims any obligation to publicly update or revise any forward-looking statement to reflect changes in underlying assumptions or 
factors, of new information, data or methods, future events or other changes. Investors should not place undue reliance on forward-looking statements. 
For further discussion of the factors that could affect outcomes, please refer to the risk factors set forth in Item 1A of the Company’s Annual Report on 
Form 10-K filed by BRG with the U.S. Securities and Exchange Commission (“SEC”) on March 13, 2018, and subsequent filings by BRG with the SEC. We 
claim the safe harbor protection for forward looking statements contained in the Private Securities Litigation Reform Act of 1995.

Financial Highlights

Financial Highlights:  (in thousands)

For the Years Ended       2017      2016 
Net Loss ($      7,028) ($      2,974)

Net Income Attributable to Noncontrolling Interests $       8,617 $       1,355

Net Loss Attributable to Common Stockholders ($    45,679) ($    18,985)

Total Assets $1,690,547 $1,241,322

Total Liabilities $1,047,630 $   735,412 

Stockholders' Equity $   222,832 $   241,728

FFO Attributable to Common Stockholders (1) ($    44,097) $       1,274

AFFO Attributable to Common Stockholders (1) $     14,421 $     17,728
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NON-GAAP FINANCIAL MEASURES
 
This Annual Report includes certain non-GAAP financial measures that we believe are helpful in understanding our business, as further described below. 
Our definition and calculation of these non-GAAP financial measures may differ from those of other REITs, and may, therefore, not be comparable. Funds 
from Operations ("FFO") and Adjusted Funds from Operations (“AFFO") attributable to common stockholders, are non-GAAP financial measures that are 
widely recognized as a measure of REIT operating performance. We consider FFO attributable to common stockholders to be an appropriate supplemental 
measure of our operating performance as it is based on a net income analysis of property portfolio performance that excludes non-cash items such as 
depreciation. The historical accounting convention used for real estate assets requires straight-line depreciation of buildings and improvements, which 
implies that the value of real estate assets diminishes predictably over time. Since real estate values historically rise and fall with market conditions, 
presentations of operating results for a REIT, using historical accounting for depreciation, could be less informative. We define FFO, consistent with the 
National Association of Real Estate Investment Trusts, or (“NAREIT”), definition as net income, computed in accordance with GAAP, excluding gains (or 
losses) from sales of property, plus depreciation and amortization of real estate assets, plus impairment write-downs of depreciable real estate, and 
after adjustments for unconsolidated partnerships and joint ventures. Adjustments for unconsolidated partnerships and joint ventures will be calculated 
to reflect FFO on the same basis. In addition to FFO attributable to common stockholders, we use AFFO attributable to common stockholders. AFFO is 
a computation made by analysts and investors to measure a real estate company's operating performance by removing the effect of items that do not 
reflect ongoing property operations. To calculate AFFO, we further adjust FFO by adding back certain items that are not added to net income in NAREIT's 
definition of FFO, such as acquisition and pursuit expenses, equity based compensation expenses, and any other non-recurring or non-cash expenses, 
which are costs that do not relate to the operating performance of our properties, and subtracting recurring capital expenditures (and while we were 
externally managed, when calculating the quarterly incentive fee payable to our former Manager only, we further adjusted FFO to include any realized 
gains or losses on our real estate investments). Our calculation of AFFO differs from the methodology used for calculating AFFO by certain other REITs 
and, accordingly, our AFFO may not be comparable to AFFO reported by other REITs. Our management utilizes FFO and AFFO as measures of our operating 
performance after adjustment for certain non-cash items, such as depreciation and amortization expenses, and acquisition expenses and pursuit costs 
that are required by GAAP to be expensed but may not necessarily be indicative of current operating performance and that may not accurately compare 
our operating performance between periods. Furthermore, although FFO, AFFO and other supplemental performance measures are defined in various ways 
throughout the REIT industry, we also believe that FFO and AFFO may provide us and our stockholders with an additional useful measure to compare our 
financial performance to certain other REITs. While we were externally managed, we also used AFFO for purposes of determining the quarterly incentive 
fee, if any, payable to our former Manager. Neither FFO nor AFFO is equivalent to net income or cash generated from operating activities determined in 
accordance with GAAP. Furthermore, FFO and AFFO do not represent amounts available for management's discretionary use because of needed capital 
replacement or expansion, debt service obligations or other commitments or uncertainties. Neither FFO nor AFFO should be considered as an alternative 
to net income as an indicator of our operating performance or as an alternative to cash flow from operating activities as a measure of our liquidity.

Financial Highlights Continued

Three Months Ended
December 31,

2017                            2016

Year Ended
December 31,

2017                            2016
 $      (46,241)

     12,074 
 (13)

 (102)
$      (34,282)

356 
 15 

 34,842 
 5 
 -   

 264 
 (431)
 934 

 1,639 
 -   

 (210)
 -   

 $          3,132 

24,701,535

 $          (1.39)
 $            0.13 

Reconciliation of FFO and AFFO Attributable to
Common Stockholders (in thousands)

We acquired interests in twelve additional operating properties subsequent to December 31, 2016 and sold four properties that were owned in 2016. 
Therefore, the results presented in the table below are not directly comparable and should not be considered an indication of our future operating 
performance. The table below presents our calculation of FFO and AFFO for the years ended December 31, 2017 and 2016 (unaudited and dollars in 
thousands, except share and per share data).

Net loss attributable to common stockholders

Common stockholders' pro-rata share of:
 Real estate depreciation and amortization (1)

 Gain on sale of joint venture interests, net
 Gain on sale of real estate investments
FFO Attributable to Common Stockholders
 Common stockholders' pro-rata share of:
     Amortization of non-cash interest expense
     Acquisition and disposition costs
     Management internalization process expense
     Non-real estate depreciation and amortization
     Loss on early extinguishment of debt
     Weather-related losses, net
     Normally recurring capital expenditures(2)

     Preferred stock accretion
     Non-cash equity compensation
     Non-cash tax abatement
     Non-cash preferred returns and equity in income of 
     unconsolidated real estate joint ventures
     Non-recurring income
AFFO Attributable to Common Stockholders

Weighted average common shares outstanding - diluted

PER SHARE INFORMATION:
FFO Attributable to Common Stockholders - diluted
AFFO Attributable to Common Stockholders - diluted

(1) The real estate depreciation and amortization amount includes our share of consolidated real estate-related depreciation and amortization of intangibles, less amounts 
attributable to non-controlling interests, and our similar estimated share of unconsolidated depreciation and amortization, which is included in earnings of our unconsolidated 
real estate joint venture investments. (2) Normally recurring capital expenditures exclude development, investment, revenue enhancing and non-recurring capital expenditures.

  $      (7,259)

7,527 
 -   

 (1,828)
 $(      1,560)

171 
 2,130 

 63 
 -   
 -   
 -   

 (252)
 320 

 2,805 
 85 

 -   
 (23)

 $3,739 

21,102,894

 $(0.07)
 $0.18 

 $      (45,679)

 41,974 
 (6,344)

 (34,048)
 $      (44,097)

 1,848 
 3,055 

 36,471 
 5 

 1,534 
 899 

 (1,443)
 2,804 

 14,551 
 -   

 (1,190)
 (16)

 $        14,421 

25,562,064

 $          (1.73)

 $            0.56 

  $     (18,985)

26,963 
 -   

 (6,704)
 $         1,274 

790 
 4,123 

 63 
 -   

 2,269 
 -   

 (907)
 880 

 9,405 

 85 

 -   
 (254)

 $       17,728 

20,810,134

 $           0.06 

 $           0.85 
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Three Months Ended (1)

December 31,
2017                            2016

Year Ended (2)

December 31,
2017                            2016

Net loss attributable to common stockholders 
Add pro-rata share: 
 Depreciation and amortization
 Non-real estate depreciation and amortization
 Amortization of non-cash interest expense
 Property management fees
 Management fees
 Acquisition and pursuit costs
 Loss on early extinguishment of debt
 Corporate operating expenses
 Management internalization process expense
 Weather-related losses, net
 Preferred dividends
 Preferred stock accretion 
Less pro-rata share:
 Other income
 Preferred returns and equity in income of unconsolidated 
 real estate joint ventures
 Interest income from related parties
 Gain on sale of joint venture interest, net
 Gain on sale of real estate investments
Pro-rata share of properties' income 
Add: 
 Noncontrolling interest pro-rata share of property income
Total property income 
Add: 
 Interest expense, net

Net operating income 
Less: 
 Non-same store net operating income

Same store net operating income 

(1) Same store sales for the three months ended December 31, 2017 related to the following properties: Enders Place at Baldwin Park, ARIUM Grandewood, Park & Kingston, 
     ARIUM Palms, Ashton Reserve, Sorrel, Sovereign, ARIUM at Palmer Ranch, ARIUM Gulfshore, The Preserve at Henderson Beach and ARIUM Westside.

(2) Same store sales for the year ended December 31, 2017 related to the following properties: Enders Place at Baldwin Park, ARIUM Grandewood, Park & Kingston, 
     ARIUM Palms, Ashton Reserve, Sovereign, ARIUM at Palmer Ranch, and ARIUM Gulfshore.

Property Net Operating Income ("Property NOI")

We believe that net operating income, or NOI, is a useful measure of our operating performance. We define NOI as total property revenues less total 
property operating expenses, excluding depreciation and amortization and interest. Other REITs may use different methodologies for calculating NOI, 
and accordingly, our NOI may not be comparable to that of other REITs. We believe that this measure provides an operating perspective not immediately 
apparent from GAAP operating income or net income. We use NOI to evaluate our performance on a same store and non-same store basis because 
NOI measures the core operations of property performance by excluding corporate level expenses and other items not related to property operating 
performance and captures trends in rental housing and property operating expenses. Same store properties are conventional multifamily residential 
apartments which were owned and operational for the entire periods presented, including each comparative period. NOI should only be used as an 
alternative measure of our financial performance. The following table reflects net loss attributable to common stockholders together with a reconciliation 
to NOI and to same store and non-same store contributions to consolidated NOI, as computed in accordance with GAAP for the periods presented 
(unaudited and amounts in thousands):

10

Financial Highlights Continued

  $ (46,241)

 12,074 
 5 

 356 
 726 
 825 
 16 

 -   
 2,737 

 34,842 
 264 

 6,446 
 934 

 -   
 2,055 
 1,820 

 13 
 102 

 8,994 

 2,526 
 11,520 

 8,723 

 20,243 

 11,865 
 $      8,378 

  $(7,259)

 7,527 
 -   

 171 
 580 

 1,987 
 2,130 

 -   
 1,680 

 63 
 -   

 5,298 
 320 

 -   
 2,973 

 17 
 -   

 1,828 
 7,679 

 1,400 
 9,079 

 5,628 
 

14,707 
 

6,281 
 $  8,426 

$ (45,679)

 41,974 
 5 

 1,848 
 2,745 

 12,434 
 3,055 
 1,534 
 6,940 

 36,471 
 899 

 25,512 
 2,804 

 16 
 9,838 
 7,500 
 6,344 

 34,048 
 32,796 

 5,187 
 37,983 

 29,317 
 

67,300 

 44,553 
 $   22,747 

$ (18,985)

 26,963 
 -   

 790 
 1,959 
 6,417 
 4,123 
 2,269 
 5,779 

 63 
 -   

 13,567 
 880 

 26 
 11,464 

 17 
 -   

 6,704 
 25,614 

 4,880 
 30,494 

 19,009 
 

49,503 

 27,546 
 $    21,957 
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